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Dear colleagues,

We are glad to present you our Year end MARKETBEAT re—
port. In this issue we focus on the 2012 outlook. We are very
happy to see how Russian market has matured. Of course there
were infant diseases and teenage problems. But this year we will
see a more evolved market in which proper planning is essential,
where developers have to consider the long term effects of their
decisions and where everyone, including the city administration,
realizes that quality business space is impossible without an at—
tractive urban environment.

We offer you not only best quality agency and consulting
services, but a complete, modern information network. We are
still the first commercial real estate company in Russia to offers
its clients a mobile application. We will continue upgrading it and
this year you will see even more functions.

We welcome you to our resources:

® www.cwrussia.ru — Local corporate site

® www.marketbeat.ru— Latest reports and our archive
® Cushman — Mobile app for iPhone and iPad

® Facebook community

® Twitter feed

® Snapshot reports
i iPhone and iPad n Find us on
apps at AppStore facebook
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YBaxkaeMble Konneru, npeanaraem BaleMy BHUMaHWIO UTOrOBbIi
BbIMyCK Halllero exekBapTasibHoro otqyeta MARKETBEAT.

B 3ToM Bbinycke Mbl ocoboe BHUMaHWe yAenuiu nepcreKT1eaM
pbiHka B 2012 r. fl cunTato, 4TO HaM OYeHb MOBE3NO CTaTh CBUAE™
TenaMm Toro, kak Poccuitckuii peIHOK HEeABMXMMOCTM B3poCTieeT Ha
rnasax. B npowunbie roael 6611 1 feTckne 6onesHn M nogpocT—
koBble npo6nembl. Ho ceityac 8 2012 roay, Mbl yBuaum spenbiii
PbIHOK, FAe He ByaeT MecTa «LarbHbIMY» NPOEKTaM, e CTPOUTb
Hago ByZleT c pacyeToM Ha JeCATUNETUA, e BCe MOHMMAIOT, YTO
PbIHOK HEABKMMOCTY M KaYecTBeHHan ropo/ckan cpeja Hepas—
PbIBHO CBA3aHbI.

Me!i co cBoeit cTopoHbI NpeanaraeM Bam He Tonbko areHTCKue 1
KOHCaJITVHIOBbIE YCIyr1, HO U COBPEMEHHYIO MH(OPMALIMOHHYIO
cpeay. Mbl 6Gb1M NepBoii U AO CHX MOP €UHCTBEHHOMN KOMMaHWEN,
NPEeANOXMBLUEN PbIHKY MOBUNIBHOE MPUOXKEHUE Mo KOMMepye—
CKOW HeABWKMMOCTU. B 3TOM roay Mbl npoomxum passueatb MO~
GuUnbHYto NNaTopMy 1 Bbl yBUAUTE HOBblE (PYHKLIMU U BO3MOXKHO—
cT.

Mpuvrnawaem Bac nonb3oBaTtbca HalWMMM MHPOPMALIMOHHBLIMU pe—
cypcamu.

®  WWW.CWrussia.ru — KOpMOpaTWBHbIA CanT

® www.marketbeat.ru— caMble cBexue OTHeTbI O PblHKeE, a

TaK)Ke apXu B NPeAbIAYLLMX OTHETOB.
® Cushman— MobunbHoe npunoxenue ana iPhone u iPad

® Facebook community

® Twitter feed

RETAIL MAP

Ssmuans Interactve Moscow Real Mop 2012 ah SRS,

For further information please contact our Research Department. / 3a fononHuTenesHoit nHdopMauwmeit, Noxanyicra, obpalaiitecs B oTAen
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ECONOMY TRENDS

GDP / BBIN QI — QIIl 201 |
INFLATION / MH®J1ALINA

INDUSTRIAL PRODUCTION / INPOMBbILLTEHHOE NMPON3BOACTBO
FIXED INVESTMENTS / MHBECTULIM B OCHOBHOW KAMNTAN QI - QIII 201 |

UNEMPLOYMENT / YPOBEHb BE3PAEOTWLIbI

ELECTIONS

State Duma elections took place on December 4, 2011. Al-
though dominant party “Yedinaya Rossija” won the elections, its
position had weakened significantly.

Recently, there were a number of events with key figures that
caused political uncertainty: D. Medvedev decided not to run for
a new term, veteran Minister of Finance A. Kudrin was fired by
Medvedev, V.Surkov, who used to be responsible for all internal
politics has now been assigned to control the government’s—
modernisation process. Economic policy uncertainty will last at
least until the presidential elections .

Prime minister V. Putin remains in the centre of power within
the Russian state, to some extent due to the weakening of other
key people and state institutions.

This means that Russia will most likely follow continue to suffer
from inertia and any reforms are very unlikely.

Presidential elections will take place on March 4, 2012. There
are 10 candidates registered to run. In spite of the fact that
Putin is most likely to win this campaign— the key question
remains: how will this be achieved? Will he be able to win in the
first round and what will the result be? Elections will become a
battlefield for the opposition. They will recruit thousands of
observers and try to document all possible frauds. As a result
there will be a legitimacy issue.

Political stability in mid term will depend on how accurate ad—
ministrative resources will be allocated over the elections.

If all resources are wasted for the campaign, the need for politi—
cal reform may occur by end of year.

By the middle of 2012 it is likely that the federal government will
have to return some power back to the regions.

In general, during the campaign government officials are very
reluctant to take any serious decisions.

4.1% YoY -)
6.1% 8§
4.7% YoY -)
4.8% YoY P
6.1% §

BbIBEOPbI

4 pekabpsa 201 Ir. coctoanuck BbiGopbl AenyTaTos ['ocyaapcTBeH—
Hoi Oymbl PepepansHoro Cobpanusa Poccuitckoit Pepepauum.
HecMotps Ha To, 4TO napnaMeHTcKoe GObLUMHCTBO NO—MPEXHEMy
ocTanock 3a naptueit «EauHas Poccusay, ee nosuumm 3ametHo no—
watHynmck. OTtkas [mutpua Measepera 6annotrposatbes Ha
BTOPOW CPOK, C/ly4MBLLAACA paHee OTCTaBKka 6€CCMEHHOro MUHMCT—
pa duHaHcoe Anekcea KyapuHa, Takxke nepexog Bnagucnasa
CypKoBa 13 aMUHUCTPALMM MPE3NAEHTA HA JOMMKHOCTb BULIE—
npeMbepa, OTBETCTBEHHOrO 32 MOAEPHU3ALMIO, MOPOXAAET HEOM—
PEAENeHHOCTb 3KOHOMUYECKOI MOMUTUKN Ha NepUOA 4O Mpe3n—
[EHTCKUX BbIGOPOB.

HebiHewwnmii MpemMbep—munnctp Bnagummp MyTuH octaertca ueH—
TPOM BNacTM B HEMAJION CTereHn 3a cHeT ocnabnenns Apyrux ¢pu—
rYp ¥ rOCYAapCTBEHHBIX MHCTUTYTOB. B Takom koHurypaumm npa—
BMTE/bCTBO Pa3Be YTO CMOXET MPOAOIIKUTE MHEPLMOHHOE Pa3Bn—
THe.

4 mapta 2012 r. coctontca ebiGopsl [pesngenta P®. [na yyactua
3apernctpupoBsaHo 5 kanauaatos. HecMotps Ha To, 4To nobepa
MyTvHa Gonee YeM BEpOATHA, OCHOBHAA WMHTPUra 3aK/oYaeTcs B
¢dopmarte aTom nobegpl. Ygactca nm nobeauts B NepsoM Type,
Kako 6yaet pesynbTar! [Mpoueaypa BbiGopoe craHeT npoboit
CUN A71A ONMO3ULMM — MOXKHO OXUAATH BbICOKYIO aKTUBHOCTb
Habntofatenei, TaTenbHylo GUKCALMIO HapYLLEHWA U NOMbITKA
NOABEPrHYTb COMHEHUIO NErUTUMHOCTL UTOroB. o cyTw, nonmtn—
Yeckan CTabUIbHOCTb CeAyoLLMX NET 3aBUCUT OT TOTO, HACKOSb—
KO aKKypaTHO 6yAeT UCcnonb3oBaH BacTHbIN pecypc. Ecim e oH
ByAeT M3pacxXoAoBaH B npolecce BbIGOPOB — BeNMKa BEPOATHOCTb
TOrO, 4YTO BOZHUKHET HEOBXOAMMOCTL NONUTUYECKUX PedpOpM yKe
K KoHLy 2012 1.

Kpome TOro, yXxe B cepeauHe roga cbep,epaanaﬂ BJ1aCTb BCTaAHET
nepej H606XOAVIMOCTI:IO nepepacripeaeneHusa MOJIHOMOUUA U
CIDVIHaHCOBbIX MOTOKOB B NOJIb3y PE€rmMoHOB.

B LienoM, kak nokasbiBaeT NpOLLbIV OMbIT, B NEpUOA NpeABbIGop—
HOW KOMMaHUM He cnefyeT oXuAatb Kakux—nmbo akTUBHbIX Aein—
CTBUIA CO CTOPOHbI BJlaCTEN.



SUMMARY / KPATKMIA OB30P

TAXATION/ HAJ1OTU

MARKETBEAT

Social tax reform, introduced this year, and WTO accession did
not have any serious impact on the economy or business climate.
This proves the point that Russian economy is rather solid and
can be affected only by strong factors like a liquidity crunch or
oil price fluctuations, remaining immune to smaller scale influ—

ences.

From March until November 2012 the government will be busy
formulating new economic policy so this year will remain rela—
tively calm, however, tensions between influence groups in the
Russian establishment will increase.

Budget deficit will force government to consider unpopular
measures, like pension reform or progressive personal tax.

TAXATION

In 2012 a new social tax system has been introduced. Previously,

social tax was 34% paid on a salary under 463 thousand RUR
per year. Everything over this amount was free of tax. The new
system consists of a 30% rate up to 512 thousand RUR per year
and 10% of everything over it. This is paid by employers and
directly affects labor costs.

Companies in the service and finance sector will be negatively
affected, because their labor costs will grow by almost 10%.

This may force companies to control their headcount or even
cut staff, resulting in the lower demand for office space.

Apart from this measure, the State Duma is considering a law
that introduces progressive income tax with a 10% to 45% pro-
gression as opposed to the current 13% flat rate. It is hard to tell
whether this law be adopted, but the budget deficit may force
the government to take unpopular measures.

TOTAL TAX RATE (TTR) COMPARISON BY COUNTRIES*

McknioveHne cocTaBnsAeT NoBbllLeHUe COLMANbHbIX OTHACTEHMIA,
HO OHO MpOLUNO OTHOCUTENBHO HesaMeTHo. KcTaty, Takke Hesa—
MeTHO npouusio BeTynnenne Poccun B BTO. Ot1o o3Havaer, yto
5KOHOMWMKA CTPaHbl CTasia MHEPTHO, Ha Hee MOryT OKasblBaTb
BAUAHWE TOJbKO TaKue MOLLHble (aKTOPbI, Kak AONrOBON KPU3UC
WM NageHue LieH Ha HedTb. B paMkax 6a30Bbix NapaMeTpoB OHa
COXPaHAET BbICOKYIO YCTOMYMBOCTb.

Mepurog c MapTa No HOAGPL HOBOE MPaBUTENBLCTBO OyAeT 3aHATO
¢popMMpOBaHUEM CBOEM AOKTPUHBI PasBUTUA. Tak YTO B MONUTUYE—
CKOM NnaHe rof, 6yeT OTHOCUTENBHO CMOKOMHBIM, YTO OAHAKO He
UCK/tO4aeT HapacTaHusA BHYTPEHHUX MPOTUBOPEYMUI MEXAY 3UTa—
Mu. M ckopee Bcero, B 2013 r., NpaBuTENbCTBO NOABEPTHET YCTOW—
YMBOCTb POCCUIMCKOM SKOHOMUKM UCTbITAaHUAM B BUAE HASIOrOBOI U
NeHCUOHHOW pedopM.

Mikhail Prokhorov, with I8bn USD capital is #3 richest person in Russia, #32 in the world.

He is running for President for the first time. While political commentators are arguing is he really an independent candidate or

just a sideshow, his performance will remain a major intrigue: can a rich man become a leader in Russia?

HAJTOI'M

B 2012 r. npoBeaeHa pedpopMa coumanbHbIx oTuMcneHmit. Tenepb
KOMMaHWK1, COTPYAHMKM B KOTOPbIX MostyHatoT 6onee 512 Tbicay
py6/rog, BbiHyxaeHbl nnatute |0% ¢ npeBbiLLatoLLieit CyMMbI B CO—
umManbHble GOHAbL. DTO 3HAYUTENBHOE YBENIMYEHNE PaCcXOOB Ha
onnaty TpyAa ANA KOMNaHUiA CEPBMCHOTO M PUHAHCOBOrO CEKTOpa.
A VMMEHHO 3T KOMMaHUM U 3aHUMAIOT BObLLYIO YaCTh KaYeCTBeH—
HbIX OPUCOB.

He ucknioveHo, 4to 3Ta pechopMa OKaxKeT JaBneHWe Ha Crpoc Ha
ouCbI 1 apeHHble CTaBKW.

Kpome Toro, B locynapcteeHHoi [lyMe HaxoauTcsa Ha paccMoTpe—
HUM NPOEKT NPOrPeCCUBHOIO HaIOroobnoXeHns UM4ECKUX L,
C MaKcuMarnbHoM ctaskoi 45%. MNoka 4To HeT HUKAKUX AaHHbIX O
TOM ByAeT v OH BBEAEH MMM HET, OAHAKO, Mockonbky B 2012 r
NPaBUTENLCTBO CTOJIKHETCA € AedULMTOM BroaKeTa, 3Ty BOZMOXK—
HOCTb MCKIItOYaTh Heslb3sl.

90%

80.40%
80%
N 69.00% 68.60% o,
70% 65.80% g350%  63.30%
60% 48.60% 48.20% .
50% 46.80%  46.50%
40% 37.30%
29.20%
30%
20%
- . I. L
0%
Belorussia Brazil Italy France China India Ukraine Japan Germany USA Rusia UK Canada

Total Tax Rate — TTR m Toml Income Tax Rate m Totl Labour Tax Rate m Torl| Other Tax Rate

Source: annual report “Paying Taxes 2011 The Global Picture” by World Bank and PriceWaterhouseCoopers
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NEW MOSCOV / HOBAA MOCKBA

NEW MOSCOW

On December 27 an agreement on borders between Moscow
City and the Moscow Region was adopted. This means that
Moscow’s expansion has been finalized.

However, it looks like there is still no common understanding
concerning development in this area within the
City Government or the urban community.

The government will spend this year trying to formulate tasks
and principles for the development of this area. As the result
“New Moscow” will be developing even slower than other parts
of the Moscow Region.

First of all, development will be restricted by unclear regulations.
For example, there is no freehold tenure in Moscow, while in
“New Moscow” area land plots are available as freeholds.

Also, there is no clarity regarding land values. Obviously value
have changed, but there is still no consensus between buyers and
sellers as to value, as a result, transactions are being delayed.

It is likely that in 2012 the market will hear about one or two
individual projects in this area but for a complete development
plan we may have to wait several years. However, this obscurity
may provide unique development opportunities.

Properly planned and developed projects may become anchor
and attraction points or even development hubs for huge areas
that have access to the Moscow City budget.

RUSSIA’S INDUSTRIAL PRODUCTION

MHOEKC MPOMBILLJIEHHOTI O NMPOU3BOACTBA POCCUN
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HOBAA MOCKBA

27 pekabpsa 201 | r. Coser Pepepaumm ogobpun cornaluexve
mexay Mocksoi u Mockoeckoi 0651acTbio O paclUMpeHne rpaHuLy
MocKBbI, TOCTaBUB TOYKY B AUCKYCCUM O LienecoobpasHOCTU 3TOro
npouecca.

HecMoTpa Ha 3TO, HYM B MOCKOBCKOM MpaBUTENLCTBE HU B SKCMEpT—
HOM cOObLLieCTBE HET ACHOCTM O TOM, KaK ClieflyeT pasBuBaTh 3Ty
TeppuTOpHIO.

2012 r. 6ypet noTpayeH Ha TO, YTOObI NOHATE OCHOBHbIE 3aJay U
MPUHLMMbI Pa3BUTUA 3TOW TeppuTopun. Mel nonaraeM, 4To B KpaT—
KOCPOYHOM NJiaHe, pa3BuTie 3TOW TeppUTOopUn ByieT NponcxoauTb
MeJineHHee, Hexenu Apyrux Hacteit Mockoeckoit obnactu. Bo
NepBbIX U3—32 HEACHOCTEN C pPeryNMpoBaHueM (ApKuit NpuMep oT—
CyTCTBME HaCTHOW COBCTBEHHOCTU Ha 3eMNto B «cTapoit Mockee» n
Y4acTKu B COGCTBEHHOCTU B KHOBOI1»). A BO—BTOpbIX, M3—3a TOTO,
4TO 3Ta Mepa CryTana KapTbl Kak 3eMneenajenbLaM, Tak v noTeH—
LMasibHbIM NOKyNaTeNAM, NOCKONbKY O4EBUHO, YTO CTOMMOCTD
3eMeJIbHbIX Y4aCTKOB M NMPOEKTOB M3MEHMNAch, HO KOHCEHCYyca HO—
BOW OTHOCUTESILHO LieHbl XAaTk NpPUAETCA JONTO.

Ckopee Bcero Mbl ycnbiwmm B 2012 r. O6 ogHoM—aByx
«TOYEYHbIX» NPOEKTaX, B TO BPEMA KaK MIaHOB KOMMIEKCHOTO
PasBUTUA TEPPUTOPWUIt He CTOUT XAaTb paHblue 2013 .

C ppyroit CTOpOHbI, A/ AE€BENONEPOB 3TOT y4acToK, NPy BCeit ero
HeonpeAeNeHHOCTU MOXET NPeAOCTaBUTb YHUKAIbHBIN LLAHC: nep—
BbIil NPEAJSIOXEHHbI KPYMHbIA NPOEKT MOXET CTaTbA AKOPEM U
LieHTpoM pa3suTua Ana Bcelt «Hosoit Mockebi» 1 cdopmmupoeats
YHUKaTbHYIO 30HY NPUTAXKEHUA ANA TEPPUTOPUM PaBHOW NoLLaAM
CTONMLBI M MMetoLLeit AocTyn k MockosckoMy Broaykery.

Kanyxckas
obnacts

Conpemennan Hobue rpanmim Teppuropus . Hacenemme
TeppuTopMn Motk (70 cocTomend wa asryct 2011 r.) Kanyxcxod o6nact p——

€N - cenvcxoe nocenewme (M - ropaaCEoe NOCentwme

BEBHY
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MARKET CYCLES

Obviously there are cycles in the Russian real state market.
However, thus far the market was maturing and evolving and
was not subject to cyclical development.

Now that quality build stock is present in the market and supply
and demand are balanced, we can consider Y20I | as the
beginning of a new cycle that starts at its peak.

The real estate cycle in Russia is much shorter than in other
countries and lasts for 3—5 years. This is not only because the
market is so young. It is also caused by planning and financing
terms in Russia, which rarely exceed 5 years. However, such
short cycles do not necessarily mean higher risk. While in EU a
downturn may last a decade, whereas Russia may emerge from
downturns within |1-2 years. Therefore, landlords can wait until
the market improves. This was demonstrated in 2009 when the
market fell by 50%, but there were almost no distressed sales—
most owners managed to wait until the situation improved.

RUSSIAN REAL ESTATE MARKET CYCLE
LIKI1bl HA PBIHKE HEOBUXMMOCTU

Short cycle means that downturn last only for

| =2 years

Real estate market cycle in Russia is

3—5 years

LNMKI1bl PIHKA

B Poccuu, Kak 1 B ApyrMx ropogax, pbIHOK HeABWKUMOCTU NOA—
BepxeH LyknaM. OfHako, KapTUHy UCKaXaeT TOT ¢akT, YTO PbIHOK
[10 CUX Mop Haxoaunca B ctagum ¢popmuposarma. [No cytn 201 |
MOXHO CHMTaTb FOAOM Hayasla HOBOTO LMKNA Ha PbIHKE: [BMKEHWE
OT JTOKasIbHOrO MaKCUMyMa.

MbI nonaraeM, 4TO POCCMIACKMIA LMK 3HAYUTENIBHO KOpOUe, YeM
NpuHATO cunTaThb. Ero npofgomkutensHocTb coctansaet 3—5 nert.
CBs3aHO 3TO He TOMbKO C MOJIOAOCTBIO 3TOTO PbIHKA, HO U C TeM,
4TO M pUHAHCMPOBAHME, U JaXKe NNAHUPOBaHNE HOCUT ropasfo
6onee KpaTKOCPOUHbIi XapakTep, Hexxenv B EBpone. [na Poccum
XapaKTepHO UMeHHO 3—5 neTHee nnaHupoBave.

Ho Takas 4acToTa LMKJIOB OTHIOZb He O3HavaeT Gonee BbICOKMX
puckos. Hao6oporT, ecni B EBpone «HU3KMi1 pbIHOK» MOXET Aep—
xatbca gecatunetue, To B Pocaum — | -2 roga, 4o nerko gaet
BO3MOXHOCTb NepecnieTb» KpUsmc.

B npuHUyMne MMeHHO Takoe noBeAeHUe U NPOAEMOHCTPUPOBaN
pbiHok B 2009 r, koraa Aaxe HecMoTpa Ha 50% koppekumto, Ha
PblHKE OTCYTCTBOBA/IN CTPECCOBbIE» OBBLEKTBI.

. Market Peak
O Growth

0 Decline

KOPOTKVIe LUMKIIbl O3HA4aloT, YTO Cnaj Ha pblHKe
npoAaoJikKaeTcAa He G6onee

| —2 net

YTO Aa€T BO3MOXXHOCTb A0XAaTbCA YNy4YLUEHUA.

Liuknbl Ha pOCCUINCKOM pbIHKE 3HA4UTESIbHO KO~
poue, 4eM B EBpone —

3-5 nert
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ECONOMY

In Q3 2011 GDP growth amounted to 4.1%, according to the
Ministry for Economic Development. Rosstat’s industrial
production index totaled 2.5% YoY in December (compared to
3.9% in November) and 4.7% YoY for the whole 201 |. Fixed
investments showed a 4.8% growth as the result of Q1-Q3. In
general, all macro indexes are positive, however a strong slow—
down trend was also observed.

A record—breaking 6.1% CPI (the lowest number in Russia’s
history) was caused by low food inflation (3.9%) whereas non—
food inflation (6.7%) and services, especially and traditionally, the
services of state monopolies (8.7%) contributed to the CPI in—
crease. Despite Rosstat’s optimistic forecast of 5.1% in 2012,
one may hardly believe that CPI will keep this year’s low level in
2012.

Retail sales grew by 8.6% YoY in November, cumulating in 6.9%
YoY during January—November (compared to 6.3% in January—
November of 2010) however, despite low inflation the consumer
confidence index shows —7%, which is a result showing con—
sumer caution — despite promises of wages increases and the
limitation of state monopoly tariff growth, consumers are pessi—
mistic or unsure about their post—elections future, the results of
which could cause changes in consumer behavior patterns in
2012 in favor of savings.

CPI PERFORMANCE / A1
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RETAIL TRADE TURNOVER GROWTH
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SKOHOMUKA
Mo ouenkam MuHakoHoMpaseuTtusa poct BBl Poccun 3a Tpu keap—
Tana 201 | ropa cocraeun 4,1% (4,1% 8 | k8., 3,4% Bo Il ke. n 4,8%

B lIl keapTane).

Mo paHHbIM PoccTaTa, pocT NpoMbiILLAEHHOrO NPOM3BOACTBA B
fekabpe coctaeun 2,5% B cpaBHeHum ¢ gekabpem 2010 (3,9% B
Hosbpe), 32 201 | roga poct cocraeun 4,7%. MHeectuumm B oc—
HOBHO KanuTan Belpoc/iv Ha 4,8% no utoram Tpex keapranoe. B
LieNIoM, MaKpO3KOHOMUYeCKNe UHANKATOPbI MOMOXMUTENbHbI, OAHA™
KO YeTKO NpOC/NeX1BaeTca TEHAEHLMA K 3aMe/JIeHMIO.

2011 roa nokasan pekopgHo Hu3Kyto uHbnALMio B 6,1%. DTomy, B
OCHOBHOM, CNOCcO6CTBOBaNa HU3KaA NPOAOBOJLCTBEHHAA UHDNA—
LMA: POCT LieH Ha HEMPOZOBOMbCTBEHHbIE TOBapbl U yCyrn (B TOM
4nce rocMoHononuin) coctaeun 6,7% n 8,7% cooTBeTCTBEHHO.
HecMoTpa Ha nporHos Poccrara 8 5,1%, B 2012 rogy, no—
BMAVMMOMY, OyleT CNOoXHO Aaxke NoBTOpuTb pesynbtat 2011 r.

O60opoT po3HUYHOI TOProBn B HoAGpe Bbipoc Ha 8,6%, TakuM
obpasoM, 3a | | mecaues 201 | roga poct cocrasun 6,9% (npotue
6,3% 3a aHBapb—HOA6pL 2010 roga).

MHpekc noTpebutenbcKkoi yBepeHHOCT COXPaHuUN ypoBeHb —7%,
O/1HaKoO, Ha POHE HU3KOW UHDNALMK, 3TO ABMAETCA HACTOPAXKU—
BatomM. [Nonntnueckue cobeiTns, neccuMmusm B oTHoLLEeHUN Byay—
Lero «nocne BbiIGopoey (HecMOTpA Ha obellaHna pocTa coLuanb=
HbIX BbIN/IAT U OFPaHNYEHNA POCTa YCIyr FOCMOHOMOMIA), CKasbiBa—
€TCA Ha HACTPOEHUAX POCCUAH U, BEPOATHO, B NEePBOIi MONOBUHE
2012 MbI cHoBa yBMAMM NepepacrnpeAeneHne noTpeGuTenbekmux
NpeAnoYTeHNI B NOMb3Yy yBENMYeHNA AONM cOepeXkeHmid.

WAGES AND PERSONAL DISPOSABLE INCOME
3APABOTHAA IMJTIATA U PEAJIbHbIE

PACIOJIATAEMbBIE OXO bl

30,000 120%

25,000

20,000 T Ho%

15,000

RUR

10,000 r 100%

IR = B B B B B B B Om o= om

0 T T T T T T T T 90%
o o o o o ) o ) - - - -
1 o ) S = = 2 2 = = = =
=) =1 =1 S ) =) =Y =) =) o o =Y
I bl I I I bl bl I I I bl b
- ~ o« < - ~ o« < - o o -
o oo oo oo © o o o o o o o

Average nominal wages, RUR —Real wages growth, %

——Real personal disposable income growth, %

Source: Federal burean of state statistics



SUMMARY / KPATKMIA OB30P

MARKETBEAT

2012-2015 REAL ESTATE MARKET FORECAST ELECTIONS / NMPOIM'HO3 A0 2015

2012: LOCAL MARKET CORRECTION

In 2012 the market will remain under pressure from external
factors (uncertainty in Europe, Russian elections). In most
segments there is an adequate level of supply. Construction is
likely to be limited both by a lack of finance and by the Moscow
Administration in 2012. The Moscow Government is attempting
to limit construction in order to preserve infrastructure.

Demand will remain low. Outstanding demand that accumulated
over 2009-2010 was largely met in 201 |. Projected moderate
economic growth will not be sufficient to bring demand for
business space to high levels. Also, social tax increases will force
corporations to control headcount and decreases the need for
office space.

The market will remain in balance and a slight decrease in
business activity will not lead to collapse. We expect that in
certain sectors (class A and B offices located outside recognized
business areas and shops on unpopular streets) rental rates may
decrease by 5—10%. In the middle segment (successful office
buildings and warehouses) rents will either remain stable or
decrease by 5%.

Prime buildings and the best shopping centers will demonstrate
rental growth.

Altogether this will mean a 5% rental rate decrease for the
whole market.

We expect the market to pick up in 2013, when construction
will still remain limited but corporations will adapt to the new
economic and political reality and initiated their long—term
construction plans. Maximum build rates are expected in 2014
-2015.

Y2012 outlook

A and B class offices: =5% —10%
Woarehouses: stable

Prime properties: +5%

2012: JTIOKAJTIbHOE CHUMXXEHME.

B 2012 roay pbiHok HeapwxuMocTu Poccun Byaet HaxoauTbes
noA AaBneHneM BHeLLHUX (aKkTopoB (HeonpeaeneHHocTs B Espone,
Bbi6opbl B Poccun). Kpome Toro, B 60bLUMHCTBE CErMEHTOB CO—
XPaHAETCA BbICOKMI YPOBEHb MPEASIOKEHMS.

CTponTenbCcTBO TakKe HaXOAWTCA NMOJA AaBNEHNEM CO CTOPOHBI
MOCKOBCKOM afMUHUCTPaLK, KOTOpas cTapaeTca usberaTb Kpyn—
HbIX NMPOEKTOB C OZHOW CTOPOHBI, @ C IPyroit — CO CTOPOHbI Orpa—
HUYEHHBIX BO3MOXXHOCTEN (PUHAHCMPOBaHWA.

Yro KacaeTca cnpoca, TO pecypc OTNOXKEHHOro cnpoca, CpopMn—
poeasLuuiica B 2009-2010r nonHocTbto ucyepnan B 2011 r, a
OXWAaeMble HU3KWE TeMMbl POCTa SKOHOMUKMN He MO3BOJIAIOT pac—
CUNTLIBaTL Ha yckopeHue cnpoca. CooTBETCTBEHHO U yBeNIUYeH e
HasIOroBO#A Harpyskn Ha KOPMOpPaLMK CTaHET NPEnATCTBUEM AJIA
poCTa LUTaTOB.

TeM He MeHee PbIHOK HAXOAWUTCA B COCTOSHAM OTHOCUTENIBHOrO
PaBHOBECHSA U CHWKEHUE [eNOBOM aKTUBHOCTM HE MpUBELET K ero
nagiexnio. Mbl OXuaaeM, YTo B OTAENbHbLIX CerMeHTax (Hanpumep
oduckl knaccos A u B, pacrionoxeHHble B HeyaauHbIX MeCTax unm
TOProBble NOMELLEHNUS Ha HEMNOMyNAPHbIX ynuuax) 6Gyaer Habno—
Aatbca nageHune craBok Ha 5—10%. B «cpeaHeM cermMeH—

Te» (yAayHble oduCHbIe U TOProBble MPOEKTbI, a TAKXKE CKIafcKue
KOM/eKCbl) NafileHne CTaBoK He npeBbicuT —5%. A nyulume npoek—
Tbl—NpaniM oUCbI UMM CaMble NOMYNAPHbIE TOProOBbIE LEHTPbI
NPOAEMOHCTPUPYIOT MONOKUTENBHYHO AUHAMUKY LiEH.

Hogbiit BUTOK pocCTa Mbl OXXnaaem B 2013 ., Korjga ctpouTesnibCTBo
no—npexHeMmy 6y,qe'r OorpaHu4eHo, HO Koprnopauuu afanTupyroTca K
HOBOW MONIUTUYECKOWN N SKOHOMUYECKOWN peasibHOCTU U CTaHYT
CTpPOUTb AONroCpOYHble NpOorpaMMbl pa3BuUTUA.

OuepeaHoit NokanbHbIA MakcuMyM Mbl oxugaeM B 2014-2015 rr.

[1lporHo3 Ha 2012

Odwcebl knaccos A u B: =5% —10%
Cknagpl: 6e3 nsmeHeHuu

JTyyqwme obbektbl: +5%
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INVESTMENT MARKET TRENDS

INVESTMENT VOLUME / OBbEM MHBECTULIMIA USD 7.66 bn ’
PRIME OFFICE YIELDS (CAP RATES) / CTABKM AOXOOHOCTU HA OPUChI 8.5% =)
PRIME RETAIL YIELDS (CAP RATES) / CTABKM AOXOOHOCTU HA TOPIrOBbIE LIEHTPbI 9.25% [
PRIME INDUSTRIAL YIELDS (CAP RATES) / CTABKN JOXOOHOCTUN HA CKITAbI 10.5% )

MONEY MARKET

Capital outflows in 201 | comprised 84.2 bn USD (Central Bank),

higher than the 34 bn of 2010, but still lower compared to the
134 bn of 2008. Still, the risks are quite moderate, which has
allowed Russia to keep its sovereign credit rating stable,
although recently Fitch has decreased forecast from ‘positive’ to
‘stable’.

The escalated political instability, has pushed the Ruble down to
RUB 36.46 against the USD/EUR currency basket at the end of
year.

The oil price remains supported by tensions around Iran, stable
growth of BRIC economies and a moderate upturn in the US
economy. However, EU financial uncertainty will continue to
import volatility into the Russian economy.

In the midst of all the above political and economic development
prime commercial real estate assets, with dollar and euro
denominated rental rates, will remain in demand as one of the
most reliable and effective investment media in the Russian
market.

OEHEXHbIN PEIHOK

Mo uroram 201 | roaa otrok kanutana us Poccun cocrasun 84,2
mnpa. gonnapos CLLA, yto 6onee, yeM Bagoe Boiwwe 2010 roaa,
HO Bce e MeHbLue nukosoro 2008 r. (134 mnpg). TeMm He MeHee,
PUCKM BCe ellle JOCTaTOMHO yMepeHHble, YTo nossonset Poccum
COXPaHATb CTaBUNbHBIN KpeauUTHbIN penTuHr, xoTa Fitch B aHeape
YXYZALUMNO NPOrHO3 MO KPeAUTHOMY PEMTUHTY A0 «CTabuibHOroY.

OcnabneHve nonutuyeckoi cTabunbHOCTU OKasano AasneHue Ha
PY61ib, KypC KOTOPOro Mo OTHOLLEHUIO B BGuBantoTHol KopanHe LIb
nonwmsunca K koHuy 2011 roga fo 36,46 p.

CpegHerozioBoit ypoBeHb LieHbl Ha HedTb coctaun 109 agonnapos
CLUA. HanpsxeHHocTb Ha BrvkHem BocToke, passutiie sKoHOMMK
ctpaH BPUK 1 ynyuwenne coctosnus skoHommkn CLLIA cnoco6-—
CTBYIOT COXPaHEHMIO BbICOKMX HETAHBIX LieH, TorAa Kak (puHaH—
cosas TypbyneHTHocTb EBpocotosa BHOCUT HecTabunbHOCTL B
Poccuiickyto skoHOMMKY.

RTS INDEX MONEY MARKET INTEREST RATES
MHAOEKC PTC MEXXBAHKOBCKUWE CTABKU
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REAL ESTATE INVESTMENTS / MHBECTULIMOHHbBIN PbIHOK

REAL ESTATE INVESTMENTS

One year ago no one expected that 201 | would become the
most successful year in the history of the Russian real estate
investment market. As the market developed and new
opportunities appeared, investment interest responded
accordingly, resulting in more than 7.66 bn USD of total
investments across the sector. The figure is about twice as high
as the quantum achieved in 2010 and 30% higher than 2008,
which used to be the best year in the real estate investment
market with 5.8 bn USD invested.

Moscow enjoyed an impressive 88% of this total investment
volume in 201 |. The percentage is close to pre—crisis Moscow /
regions ratio and reflects both the increasing attractiveness of
developed regional markets (such as St. Petetrsburg) and the
leadership of Moscow as the core driver of the Russian
investment business, whose well—developed commercial real
estate market generates plenty of investment opportunities for
various types of investors.

The market also experienced significant quality improvements in
201 1. We witnessed transactions across all sectors, with office
and retail premises in leading positions (about 41% and 27%
respectively), followed by hospitality (17%) and warehousing
(15%). Following this increased interest from investors, market
pricing expectations on the sell side have hardened and yields for
quality retail premises have compressed.

TRANSACTIONS SPLIT BY SECTOR

MHBECTUL NN MO CEKTOPAM
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MHBECTMLIMOHHbIN PbIHOK

HecrabunbHoe cocTosHUe S5KOHOMUKM 1 ocnabnenune py6ns cno—
COBCTBYET YCUMEHWIO MO3ULIMIA KOMMEPYECKOW HEABMXUMOCTM Kak
MHBECTULIMOHHO MPWMBIIEKATENbHOrO NPOAYKTA B rMasaX NOTeHUm—
anbHbIx uHeectopos U 201 | rog cnyxwuTt ApkuM sToMy noaTeep—
XKAeHUeM.

Ewe roa Hasag HukTO He oxugan, 4to 201 | rog cMoxert cTaTh
CaMbIM YCMeLLHbIM FOZJOM B UCTOPUM POCCUIMCKOrO pbiHKAa KOMMep—
Yeckoi HeBxUMOCTU. Ho No Mepe paseuTuA pbiHKa U NOABNEHUA
HOBbIX BO3MOXHOCTEN [/ MHBECTUPOBAHMUA, WHBECTOPbI aKTUBU—
3MpOBanM1ch, B pesynibTaTe Yero o6beM MHBECTULMIA B KOMMepYe—
cKyto HeasmxkumocTb Poccum no utoram 201 | r. cocrtasun 7,66
mnpa. gonnapos CLLIA. 31o noytu BaBoe npeebillaeT oGbeMbl
2010 roga (noutn 4 Mnpp) v Ha 30% Gonblue o6bemMos 2008 roga
(5,8 mnpa. ponnapos CLLA).

Mocksa no—npexHeMy ABNAETCA MPUOPUTETHBLIM PbIHKOM ANA UH—
BECTOPOB, Ha ee oo npulunock 88% obLyepoccuitickoro obbema
MHBECTULMIA. BMecTe ¢ 3TUM, pacTeT MHTepec MHBECTOPOB K pero—
HaM W, B NepBYlo o4epeab, K Haubonee pasBuUTbIM, TakuM kak CaHKT
—leTepbypr v roposa MUNIMOHHWKU.

MpowsoLuen Takxe AanbHENLLIUIA Ka4eCTBEHHbIA POCT MHBECTUL—
OHHOTO pblHKa — HECMOTPA Ha TPAULIMOHHOE JIMAEPCTBO OPUCHO—
ro n Toprosoro cerMeHToB (4| 1 27% cooTBeTCTBEHHO), CAeNKU
NPOUCXOANIIN TaKXKe B FTOCTUHUYHOM W CKNaZiCKOM CerMeHTax, Ha
Aosnto KoTopbix npuwiock 7% u 15% ot obliero obbema Hee—
CTULMIA COOTBETCTBEHHO. B leHe)KHOM BbIpaXXeHUM 3TO COCTaBUIO
1,25 u 1,1 mnpa. aonnapos CLLIA cooTBeTCTBEHHO, YTO TaKxKe
ABNIAETCA PEKOPAOM MHBECTULIMIA [N STUX CErMEHTOB.

TRANSACTIONS SPLIT BY REGIONS

MHBECTULIMN MO PETMOHAM
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REAL ESTATE INVESTMENTS / MHBECTULIMOHHBIN PIHOK

Foreign investors’ interest is back, showing a range of geogra— 2011 cTan rogoM Bo3BpalLieHUs MHOCTPAHHOIO KanuTana Ha UHBe—
phies representing different investment styles. Principally, these CTULMOHHBIN PbIHOK. /IHOCTpaHHble MHBECTOPbI B OCHOBHOM MO~
investors are searching for core, income producing assets in npeXHeMy COCPeAOTO4eHbI Ha Hanboree Ka4yecTBeHHbIX 06beKTax
Moscow and more recently in St. Petersburg also. Mockebl u Cankr—TleTep6Gypra.

Despite a general preference for offices and a perception that BMecTe co cTabunbHO BbICOKUM MHTEPECOM K Hanbornee pasBUTOMy
offices are the most well-developed and least risky property ¥ HaMMeHee PUCKOBAHHOMY O(UCHOMY CErMeHTy, Mbl Habntoaanm
sector with many investment opportunities in Moscow, espe— PacTyLLMi1 MHTEPeC K TOProBbIM MOMELLIEHUAM, CyMMa MHBECTULIMIA B
cially in the early post—crisis years, special attention should be 3TOT CerMeHT cocTtaeuna okono 2,1 mnpa. gonnapos CLLA — aHa—
paid to retail sector, which made a milestone comeback recently NOrNYHbI 06beM Gbin 3adukcnposaH B 2008 r., a 6Gonbluee konm—
in terms of investments, totaling US$ 2.1 bn in 201 |. 4eCTBO MHBECTULMI BbINO ceNaHo TOJMbKO B rofbl CTPOUTENBHOTO

22 2,2 . , . .
Although more investors entered the market this year with im— 6yva: 2006 (2,23 mnpa,) 2007 (2,34 mnpa. Aonnapos CLLIA)

proved confidence and buyers are looking for other opportuni— CrabunbHO pacTeT UHTEPEC CO CTOPOHbI MHBECTOPOB K FOCTUHUY—
ties which can provide higher returns (we saw a number of HbIM U CKNafCKMM O6bekTaM: B cuny crneumdmrKn 3TUX CErMeHTOB,
transactions with developed assets and projects), there’s still a MHTEPEeC K HUM B MOCT—KPU3UCHBIA NEPUOJ, BEPHYCA TOMBKO BO
lack of appetite for development risk at present. Since the mid— BTopoit nonoeuHe 2010 roga u ceityac, B ycnoBuAX pacTyLuero
dle of 2010 a small sub—set of investors have continued to in— NPEeAOXeHNsA, 3TU CErMeHTbl COXPaHAIOT NOTEHLUMan AN Aab—
vestigate and query industrial and hospitality investment oppor— HellLLero UHBECTULIMOHHOIO pocTa.

tunities which have not yet attracted the kind of attention that
. HecMoTpa Ha BbIXOZ, Ha PbIHOK GObLIOIO KONMYECTBa 3auHTepe—
the retail and office market have garnered.
COBaHHbIX UHBECTOPOB U MOUCK UMW HOBbIX MHBECTULMOHHBIX BO3~
MOXHOCTel, OGBbEKTbI C MOBbILUEHHbIM PUCKOM, HAXOAALMECH B
CTaZun NPOEKTUPOBAHWUA MU CTPOUTENLCTBA MO—TIPEXHEMY NOJb—

3YroTCA He4OCTaTO4YHbIM BHUMAHUEM.

CAPITALIZATION RATES IN MOSCOW

CAPITALIZATION RATES IN EUROPEAN CITIES
CTABKM JOXOOAHOCTUN B MOCKBE

CTABKN AOXOOHOCTU B TOPOOAX EBPOTIbI
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CAPITALIZATION RATES

As shown in the table below, prime yields for Quality Moscow
premises have hardened from ~13% in Q4 2009 to approxi—
mately 9.5% and even lower, depending on the asset, by the end
of 201 I. At the same time, although investors remain cautious
about development risk, or concerning regional investment pro—
jects, they may be prepared to enter into such projects at
higher yields in exchange for higher risks.

We believe that both vendors’ and investor purchasers’ percep—
tions as to value now correspond with market conditions and
yields are likely to remain stable in the first half of 2012.

OJOXOOHOCTb

K koHuy 201 | ropa cTaBku AOXOAHOCTU AN OGLEKTOB «MpaiMy B
Mockee chusnnmuce ¢ 13% (yposeHb 4 keaptana 2009 roga) ao
9,5% v paxce Huxe. B To ke BpeMs, HECMOTPA Ha TO, YTO UHBECTO—
Pbl BCE elle HACTOPOXXEHHO OTHOCATCA K MPOEKTaM, HAXOAALLMMCSA
B CTaZMM CTPOUTENBCTBA U K PErvOHasIbHbLIM MPOEKTaM, OHW FOTOBbI
paccMaTpuBath Nogo6Hble BapUaHTbl HA MPUBEKATENbHBIX YCIOBU—
AX.

Ceit4ac CTaBKkM JOXOAHOCTU COOTBETCTBYIOT OXKMAAHUAM KaK NpoO—
[aBLOB, TaK W NOTEHUMaNbHbIX MHBECTOPOB W B Bnxaiiume non—
roAa Mbl He BUAMM OCHOBAHWIA 1A M3MEHEHUA CTABOK B Ty MM
[PYrytO CTOPOHY.

MACRO STATISTICS AND FORECAST BY MINISTRY FOR ECONOMIC DEVELOPMENT
MAKPO3SKOHOMUYECKAA CTATUCTUKA N NMPOTHO3 MMH3KOHOMPA3BUTUA

Urals crude annual avg price, USD / bbl
CPI eop, %

GDP eop, %

Industrial production YoY, %

Fixed investments YoY, %

Real personal disposable income YoY, %
Real wages YoY, %

Export, bn USD

Import, bn USD

Ruble / USD exchange rate, annual avg.

*QI-Q32011
*  January—November 201 |

2008
95
13,3
52
06
9.9
2,7
1,5
471,6
291.9
24,85

FORECAST (BASE VARIANT)

2009 2010 2011 2012 2013 2014
60 782 109 100 97 10l
808 808 601 51 59 52
-7.8 4 4.1% 37 4 4,6
-9.3 82 47 34 39 42
-15,7 6 4,8* 7.8 A 72
2,1 42 0,2%% 1,5 48 53
-2,8 52 3,3 51 538 63
3037 400,4 471,5%* 533, 535,9 565,3
1918 2487 292,7%* 3974 444,6 486,1
31,74 30,37 29,39 27,9 27,9 28
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RETAIL MARKET TRENDS Q4/ OCHOBHbIE TEHOEHLINN 4 KB.

VACANCY RATES / JOJ11 CBOBOHbIX NMOLLUAZEN
(prime shopping centers, Moscow) / (gevicteytowwme npaim TL|, Mockea)

RENTAL RATE INDICATOR / UHOMKATOP APEHOHbBIX CTABOK

(shopping centers retail gallery, Moscow) / (ranepeu B aemcteytowpmx TLIL, Mocksa)

CONSUMERS

According to Rosstat, the real income of Russian consumers is
stable (has grown in November by 0.2%). At the same time,
consumer activity remains high and retail turnover in November
increased by 8.6% (compared with the same period of 2011).

About 5% of consumer payments paid by plastic cards or web
money. At the moment there are about 167 mn cards issued in

Russia, an increase of 40% on the number issued three years ago.

The share of payments by plastic cards (as opposed to cash
withdrawals) is growing and is 28% for Moscow and 18% for
Russia, in total. Within the last several years, most retailers
enabled credit payment systems in there stores and some
retailers are going further: X5 Retail group has co—branding
programs (with Alfa—bank), IKEA is planning to open an in—
house bank to offer credit to its customers.

MOTPEBUNTEIIN

B 201 | roay peanbHble pacnionaraeMble AeHexHble JOXOAbI
(Boxonpl 3a BbIHETOM O6A3aTESNbHBIX MaTexel, CKOPPEKTUPOBaH—
Hbl€ Ha MHZEKC NOTPEBUTENbCKUX LieH) MPaKTUYeCcKu nepecTanv
pactu: no oueHke Poccrara, B HosGpe 201 Ir., no oTHOLLEHMIO K
cootsetcTBytoLieMy nepuogy 2010 roga, sospocnm Ha 0,2%, a B
Anape—HoaA6pe 201 Ir. — Ha 0,2%. OpHako notpeburtenbckas
aKTUBHOCTb POCCUAH MPOAOIDKAET HAXOAUTLCA HA BbICOKOM YPOB—
He: 06opoT po3HuyHol Toproenm B Hosbpe 201 It. Bbipoc Ha 8,6%
OoTHOCUTeNbHO cooTBeTcTBYtoLero nepuoga 2010 roga. B Poccun
okono 5% nnatexeit YacTHbIX L, coBeplUaeTca 6e3 ncnonb3oBa—
HWA HalMYHbIX AeHer. MnaTexu ¢ noMoLLbio MOBUbHBIX Tenedo—
HOB 1 MHTEPHET—KOLLE/LKOB MOKa €Llle pacrnpocTpaHeHbl cabo,
O/HaKO NMacTUKOBbIE KapTbl aKTUBHO UCMOSB3YIOTCA KaK MiaTex—
Hoe cpeficTBo. Ha AaHHbI MOMeHT no AaHHbIM LIB Poccum B cTpa—
He BblIMyLLEeHO okono |67 MIH. NNacTUKoBbIX KapT, YTo Ha 40%
Gonblue, 4eM Tpu roga Hazaz (ocetbto 2008 roga). [ona nnate—
et no nnacTukosbIM Kaptam pacteT. B Ill ke. 201 | roga o6vem
nnatexei No niacTukosbIM KapTaM B Mockse coctasun 28%, B
cpeaHeM no Poccun 18% (ocTanbHble TpaHsakumuy Gbiin cHATUEM
AeHer B 6aHkoMaTax). B Tevenune 2010-2011 roga 3HaumTensHoe
KOJMYECTBO pUTENNIEpPOB OGECTeMIN BOZMOXXHOCTb ONMaThl CBO—
MX TOBapOB MNTAaCTUKOBBLIMUA KapTaMU: OAVHUM U3 MOC/IEAHUX Kpyn—
HbIX puTeiinepoB ALuaH ¢ oKTAGPA Havan NPUHMMATL NATeXU Mo
nnacTukoBbIM Kaptam, X5 Puteitn ['pynn Bbinyckaet ko6peHauro—
Bble KapTbl (coBMecTHO ¢ Anbcda—6aHkomM), a MIKEA nnavupyert
co3aTk COBCTBEHHBIN GaHK 1A KpeaUTOBaHWUA CBOMX NOKynaTe—

newu.

0.4% ‘

US$ 2,700 ’

MONTHLY CONSUMER INCOME, RUR
(JAN-SEPT 2011 AVERAGE)

CPEAHEMECAYHAA HAYNCITEHHAA 3APABOTHAA
MIATA, PYB. (CPEOHAA 3A AHB.-CEHT. 201 1)

onrce: Rosstat
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RETAIL / TOPITOBAA HEOABVMXXKMMOCTb

RETAILERS/ PUTEWIEPBI

RETAILERS

NEW EXPANSION PLANS:

® Detsky Mir is planning to double its total occupied retail
space by 2015 with new stores in the regional cities with
populations exceeding 300,000;

® Auchan plans to open 5 new hypermarkets in 2012 — in Rya—
zan, Tyumen, Ulyanovsk, Volgograd and Rostov—on—Don;

® Stenders plans to open 50 new stores in Russia over the
next three years.

NEW SERVICES:
® From autumn 201 | X5 Retail Group stores are working
24/7,

® X5 Retail Group is planning to open an online store, begin—
ning with non—food goods in QI 2012 and then enlarging to
food goods. Carusel hypermarkets will also offering a pick—
up of purchases service.

NEW RETAILERS:

® Among new openings in Q4 were: Imaginarium (children’s
goods), and two new restaurants— Osteria Numero Uno
and Tonino Lamborghini Boutique Cafe, all of which opened
in Moscow.

PUTEWMIEPBI

SKCMAHCKA TOPIOBbIX KOMMAHUIA:

® «[letckuin Mup» npeanonaraet k 2015 rogy ysenuuexve Top—
roBOV NNOLLAAM KOMNAHUM BABOE 32 CHET OTKPbITUA HOBbIX
MarasvHOB B ropofAax ¢ uncneHHocTbto ot 300 Tbicay xutenen;

® «AlaH» NnaHMpyeT OTKPbITL NATb runepmapkeTos B 2012
roay. Hosble kpynHodopMaTHble MarasuHbl nossatcs B Psizann,
TioMeHw, Y nbsaHoecke, Bonrorpage u Poctose—Ha—/[oHy;

® JlatBuiickan koMnaHWa Stenders, pasBuBatOLLAA PO3HUYHYIO
CeTb MarasvMHOB MO NpO/jaXKe HaTypasibHOM KOCMETUKM, NNaHn—
pyeT oTkpbITb B Poccun Ao 50 Hoebix TOproBeIx Touek B 65m—
»Kanume Tpu roja.

HOBBIE YCI1YTU:

® Komnanusa X5 Retail Group (toproebie cetn «lMatepoukay,
«[Mepekpectoky, «Kapycenby) nepesena paboTy cBoux Mara—
3MHOB Ha KPYrMIOCYTO4HBIN PEXUM.

® Komnanua X5 Retail Group rotoButcs K 3amnycKy oHnanH—
CcepBMca Mo npofaxe TOBApOB Yepe3 UHTepHeT. [epebiit po3—
HUYHbIN MHTepHeT—MarasvH X5 Retail 6yaer npeacTasnats
NMHeMKY HeMpoAyKTOBbIX TOBapoB. [1py 3TOM BblAaya TOBapoOB
BO3MOXHa By/eT, B TOM uucsie, Yepes PO3HUUHYIO CeTb runep—
MapkeToB «Kapycenb». B 6yayiuem X5 He uckniovaer Bo3—
MOXHOCTW [OGaBNEHNA B MHTEPHET—MarasH 1 NpOAYKTOBbIX
TOBapOB.

HOBbIE PUTEMIIEPbI:

Cpeav HOBbIX pUTENNEpOB, OTKpPbIBLUMX MarasuHbl B |V keapTane
2011 rofa — UcnaHcKan ceTb MarasvHOB MO NPOAAXKE PasBUBAIOLLIMX
UrpyLUeK 1 ToBapoB Ania Aeten Imaginarium, pectopanbl Osteria
Numero Uno 1 Tonino Lamborghini Boutique Caffe, otkpbisa—
wuecs 8 Mockee.

New retailers in
Russia 201 |

TALLY WEslL

E Imaginarium °‘

AMERICAN EAGLE

new balance

FRENCH CONNECTION

BANANA REPUBLIC

«JAEGER-LECOULTRE>

SALOMON

DENY REISS



RETAIL / TOPITOBAA HEOABVMXXKMMOCTb

RETAIL SPACE/ TOPIOBbIE NMOMELLEHWNA

RETAIL SPACE

® In Q4 foot fall has grown in accordance with the usual
seasonal trend, it is virtually at the same level as in Q4 2010
(only 5% less). The vacancy rate for quality shopping centres*
in Moscow decreased again from 0.9% to 0.4%. There is a
strong deficit of retail space in shopping centres with a clear
catchment area.

® |n Moscow the development focus is now concentrated on
small formats (convenience stores, street retail units).
Among interesting new schemes is the new shopping centre
Ecobazar in Mitishi (GLA 10,000 sq m, Rostik Group). 60% of
retail space is occupied by Russian farmers and entrepre—
neurs with local food goods, with the remained comprising
traditional retailers. It is hoped that this approach will help
local producers compete with large food retailers.

® Outside Moscow large shopping centers still have develop—
ment potential. Frequently a new, quality shopping centers
built in a small city works as the anchor for new develop—
ment in the vicinity and creates a local city center.

TOPIrOBbIE MOMELLEHNA

® B |V kBapTanie noceL}aeMoCTb TOProBbIX LEEHTPOB BbIPOCa B
COOTBETCTBUM C CE30HHBLIM TPEHAOM (MPEAHOBOrOAHUMA BbICO—
KU C€30H), OAHAKO OHa HECKONbKO Hwke (Ha 5%), YeM roa
Ha3ag. HecMoTps Ha To, uTo ewe ¢ koHua 2010 roga yposeHb
cBOBOAHBIX MOMELLEHWIA B KAYECTBEHHBIX TOProBbIX LEEHTPax
6bin MeHee |%, B |V kBapTane cBo6OAHbLIX MOMELLEHWIt CTano
elye MeHblue, 0,4% no AaHHLIM MOHUTOPUHIA, BO MHOMUX TOp—
roBbIX LEEHTPax CBOBOAHbIX MOMELLEHNI HET.

® MocKoBCKOe NpaBUTENbCTBO CTUMYNIMPYET paseuTie Hebonb—
LUMX TOProBbIX MOMELLIEHUI B >KW/bIX patoHax. Cpeay HOBbIX
PeLLEeHNI MOXXHO OTMeTUTb nossneHune TL| “Dkobaszap” B Mbi—
tmwax (“Poctuk pynn”), B TOproBoM LieHTpe nnoLazpto
10 000 ke.M GLA, 60% 3aHnMatoT chepMepbl U Mefnkue poccuin—
ckue npouseoauTenu npoaykros. [peanonaraetcs, 4To oTcyT—
CTBME MOCPEAHMKOB B TOProB/e B HOBOM ¢opMaTe No3BOAUT
¢dbepMepcknM 6azapaM KOHKYPUPOBaTh C TOProBbIMU CETAMM.

® BHe MocKBbI NPOAONXAIOT CTPOUTLCA KPYMHbIE TOProBble
LIeHTPbIl, KOTOpbIE 324aCTylO CTAaHOBATCA ALPOM KyNbTypHO—
pasBnieKaTenbHbIX NOKasbHbIX FOPOACKUX LieHTpoB. Poccuiickue
PErvoHbl MPOAOKAIOT COXPAHATb BbICOKWIA NOTEHUMan Ans
CTPOWTENbCTBA TOPrOBbIX LIEHTPOB.

CONSUMER DEBT FOR SELECTED EUROPEAN COUNTRIES
2011

MOTPEBUTESIbLCKAA 3AAOMKEHHOCTL EBPOMEMCKUMX
CTPAH 201 |
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FOOT FALL*
MOCELLIAEMOCTb TOPIrOBbIX LIEHTPOB*
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Source: Cushman & Wakefield

VACANCY RATE* .
YPOBEHb CBOBO/AHbIX MOMELLEHUNWN*

Source: Cushman & Wakefield

*Cushman&Wakefield Research quarterly monitoring of 9 quality shopping centers (total GLA — 0.5 mn sq m). These
shopping centers have been opened more than one year ago and have the clear catchment area.

MoHuTopuHr np: A OTAeNOM C ‘akefield Ha ocHoBe BbIGOPKY 13 9 KadecTBEHHbIX
TOproBbix LeHTpos Mockebl 0bweit GLA 0,5 M/H. KB.M. DT1 TOProBble LEHTPbI GpYHKUMOHUPYIOT He MEHee OAHOTO roja
1 06n1azatoT chOPMUPOBABLUENCA 30HOM OXBaTa.




RETAIL / TOPITOBAA HEOABVMXXKMMOCTb

MARKETBEAT

SHOPPING CENTERS, MOSCOW / TOPIOBbIE LLIEHTPbl, MOCKBA

SHOPPING CENTERS, MOSCOW

2011 became a year of further slowdown in new retail construc—
tion in Moscow. At the beginning of the year developers an—
nounced that 12 quality shopping centers with a total GLA of
328,000 sq m was to be delivered in 201 |. The result by year
end was significantly lower — only 165,000 sq m of retail prem—
ises were put into operation. During the first three quarters only
3 shopping centres were delivered and during Q4 one project,
Aventura (part of the residential complex Avenue 77), entered
the market. The soft opening of the Otrada shopping centre
(GLA 70,000 sq m) also took place.

This is a result of two influence factors:

® During the recession a limited number of new projects were
started and developers mainly focused on completing current
construction projects;

® Moscow local authorities restricted construction of com—
mercial real estate in the Moscow territory.

At the same time, the activity of developers in the Moscow Re—

gion was growing: new projects appeared in Electrostal (Park
Plaza GLA 9,000 sq m) and Domodedovo (Torgoviy Kvartal GLA
22,500 sq m).

Ecobazar (GL.A 10,000 sq m , Rostic Group) Mitishi, Moscow region

NEW QUALITY SHOPPING CENTERS DELIVERED IN
2011 IN MOSCOW, GLA > 10,000 SQ.M
KAYECTBEHHBIE TOPIOBbIE LIEHTPbI, BBEOEHHbLIE B
SKCIJTIYATALMIO B 2011, MOCKBA, GLA > 10,000
KB.M

Property Name Retail GLA, Delivery
5q.m
Monarch 16,000 Ql 2011
AFImall City (Mall of Russia) 114,213 QI 2011
Severnoe Siyanie 15,000 Q22011
Aventura 20,000 Q4 2011
Total GLA 2011 new construction, sq m 174213

Source: Cushman & Wakefield
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TOPIOBbIE LIEHTPbl, MOCKBA

B Mockse B Havane roga Aesenonepbl 3asBNAAM O MIaHax No BBO—
Ay B cTpoii |2 Toprosbix ueHTpoB cymmapHoit GLA 328 000 ks. M.
OpHako AyHaMMKa BBOAQ OKasanacb 3HAYUTENbHO HWXKe. 3a nepsble
TPU KBapTana 6b110 MOCTPOEHO TOJNLKO 3 TOProBbIX LieHTpa. B
TeyeHWe YeTBEpPTOro KBapTasa 3aBepLUMSIOCh CTPOUTENCTBO O4~
HOrO Ka4eCTBEHHOrO TOProBOro LieHTpa «ABEHTypay B COCTaBe
XKMNOro KoMniekca «ABeHto 77», a TakxKe OTKpbINCA Nocne pe—
KOHCTPYKLMM TOproBbiit AoM «Jleiinumry. Kpome Toro, npounsoLuno
TeXHU4ECKOe OTKpbITUe TOproeoro LeHTpa «OTpajay B paioHe
MwutuHo (GLA 70 000 kB.M), oduLmanbHoe OTKpbITUE KOTOPOro
nnaHupyetcsa Bo 2 kB. 2012 r.

8 Toprosbix ueHTpoe ¢ GLA okono 163 000 ke.M 6bino nepeHece—
Ho Ha 2012—2013 roapl. Takum o6pasom, B 201 | rogy 6o
BeeAeHo |65 000 KB.M KayeCTBEHHbIX TOProBbIX NNOLWAAEN, YTO
PEKOPAHO Masio MO CPaBHEHUIO C MpeabiAyLLMM/ rogamMu. 1o
CBA32HO C TEM, YTO B MEPUOA KPU3NCA CTPOUTENLCTBO HOBbIX MPO—
€KTOB He HaunHanocb. OrpaHUYeHNA Ha CTPOUTENBCTBO KPYMHbIX
OObeKTOB KOMMepY4ecKol HeABUXXUMOCTU B MockBe CO CTOpPOHbI
aAMUHNCTPaLMK FOpOAa TaKKe CAEPXKMBAET POCT KOIMYECTBA Ka—
4EeCTBEHHbIX TOPrOBbIX LIEHTPOB.

BMecTe ¢ TeM pacTeT akTvBHOCTL AeBenonepos B MockoeckoM
pervoHe, B HeTBEPTOM KBapTasie 3aBEpLUMIOCh CTPOUTENLCTBO
ToproBoro LeHTpa « Toprosbiit Keaptany» B r. [lomogeaoeo (GLA
22 500 kB.M), OTKpbiica Toprosbliii LeHTp «[lapk—I1nasa» B ropo—
Ae SnektpocTans (GLA 9 000 ks.M).

B Teuenune yetBepToro keaprana 6binin 03ByUeHbI MiaHbl CTPOU—
TENIbCTBA HECKOJSIbKMX HOBBIX KA4eCTBEHHbIX TOPrOBbIX OGBLEKTOB B
Mockse 1 MockoBCKOM permoHe:

® Pureiin—napku B Mockosckoii obnactu B Bonokonamckom v B
[mutpoeckoM paiioHax. [nolaap y4acTKoe NapKoB cOCTaBnA—
et 7 n 10 ra cooTBeTCcTBEHHO;

® B 2012 roay aesenonepckan KOMNaHUA « TOPro.blit KBapTany
MaHUpyeT Ha4aTb pPeannsaLyio MPOeKTa Mo peHoBaLMK pAja
TOproBo—pasBieKaTesbHbIX LIeHTPOB Ha Tepputopumn Poccuu, B
ToM umncne B Mockee;

® Komnanua «PuHcTpoi» nnanmpyet noctpounts k 2013 r. Top—
roBbii LIEHTp Ha AnTydbeBCKOM Locce obLuelt nioLaabio
okono 126 000 kB.M, a TakxKe TOPro.bliii LieHTp B J1biTkapuHo
obwert nnowaasto 31 500 ke.M (6peHa «BecHay).

QUALITY RETAIL CONSTRUCTION, GLA 000’ SQ M,
MOSCOW

CTPOUTESTbCTBO KAYECTBEHHbIX TOPIrOBbIX
MIOLWALEN, GLA 000° KB.M, MOCKBA

382

2008 2009 2010 2011 2012 (forecast)

Source: Cushman & Wakefield
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SHOPPING CENTERS, RUSSIA/ TOPIOBbIE LIEHTPbI, POCCUA

SHOPPING CENTERS, RUSSIA

50 shopping centers with a total area of nearly 1.7 mn sq.m were
planned to enter the market in 201 1. By the end of the year,
construction of 32 objects with a total GLA nearly 1.2 mn sqm
were completed. Traditionally, the majority of projects was
delivered in Q4 each year — 17 shopping centers with a total
GLA of 632,160 sq m were delivered in 201 1.

Among the largest projects which entered the market in Q4 are:
the MEGA centres in Ufa and Samara (GLA 114,000 sq m and
102,000 sq m correspondingly), Leto in Saint—Petersburg (GLA
77,695 sq m), M5 Mall in Ryazan (GLA 66,500 sq m), Solnechniy
in Saratov (GLA 37,000 sq m) and Yarmarka in Astrakhan (GLA
37,000 sq m).

The majority of new shopping centres have GLAs from 20,000
to 45,000 sq.m (15 shopping centers) and were constructed in
the Povolzhie region (I | centers). In 2011 there was also a con—
tinued the growth of retail development activity in cities with a
population of less than | mn people.

In 2012 nearly 2 mn sq m of retail premises announced to be
delivered. 9 of these projects have GLAs that extend to more
than 50,000 sq m. Active construction will take place in Povolz—-
hie’s largest cities and in the Central Region, as well as in the
largest cities in the Southern Region: Krasnodar, Rostov—on—
Don and Sochi.

NEW QUALITY SHOPPING CENTERS DELIVERED IN
2011 IN RUSSIA, GLA>30,000 SQ M

TOPIOBbIE LLEHTPbI, BBEAEHHbBIE B SKCIJTYATA-
LMo B 2011 B POCCUA, GLA > 30 000 KB. M

City Property Name hetal 13, Delivery
5q.m

Ufa MEGA - Ufa 114,700 Q42011
Samara MEGA - Samara 102,000 Q42011
St. Petersburg Leto 80,000 Q42011
Ryazan M5 Mall 66,490 Q42011
Novosibirsk Aura 60,439 QI 2011
Chelyabinsk Rodnik 58,000 Q32011
Yaroslavl RIO 53,000 Q32011
Kazan Uzhny 46,800 Q32011
Novosibirsk Sun City 44,000 Q22011
Orenburg Gulliver 40,200 Q32011
St. Petersburg Osinovaya Rosha | phase 40,000 Q22011
Saratov Solnechniy 37,000 Q42011
Astrakhan Yarmarka 36,980 Q42011
Surgut Faraon 35,700 QI 2011
Vologda RIO 35,000 Q32011
Nizhnyi NASH 32,300 Q32011
Syktyvkar Maxi 31,190 Q42011

Total GLA of shopping centers > 30,000 sq m: 913,799

Total GLA 2011 new construction, sq m 1,189,911

Sonrce: Cushman & Wakefield
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TOPIrOBbIE LLIEHTPbI, POCCHA

B Teuenue Bcero 201 | ropa B Poccum 6bino 3annaHMpoBaHo k
BBOAY OKOJ10 50 TOProBbIX LIEHTPOB € O6LLiet TOProBOM naoLLa—
Abto 1,7 MIH. KB.M, U3 HUX K KOHLIY FroAa Ha pbIHOK BbILLIO OKOJO
1,2 MnH kB.M B 32 ToproBbix LeHTpax. B IV kBapTane TpaguumonHo
6b110 BBEAEHO HanMGobLLIEE KOMMYECTBO TOProBbIX LieHTpos — 17 ¢
obuwen GLA 632 160 ks.M.

Hanbonbluee konnyecteo 3aseplueHHbix B 201 | roay npoekTos
uMeet Toproeyto nnotaab ot 20 000 go 45 000 ke.m (15 Topro—
BbIX LeHTpoB). OcHOBHOI 0GbeM NMPOEKTOB GbiN BBEAEH B ropoAax
Moeomxkea (I | Toproseix LeHTpoB). Ha BTopoM MecTe ropoga
Cesepo—3anaga P®, Hanpumep, Tonbko B CaHkTr—[leTepbypre
6b1n10 nocTpoeHo 4 Toproebix LeHTpa. B 201 | rogy npogomku—
nacb TeHAEHLUMA pocTa 06bLEMOB HOBOIO CTPOUTENBLCTBA B FOpOJax
C HacesieHWeM MeHbLLIe MUIIMOHA YenoBeK. Bcero B Takux ropo—
Zax 6bino BeefieHo |6 KauecTBeHHbIX TOProebiX LeHTpoB. [1pu
3TOM TOJILKO MOJIOBUHA OGBLEKTOB MOABUIACH B PAOHHBIX LIEHTpaX,
ocTasnbHble 0ObEKTbI BbILLIM B FOPOAAX C HaceneHneM MeHee 500
000 yenoeek.

Cpeay Havbonee KpyrHbIX HOBbIX TOProBbIX LIEHTPOB B ropojax
Poccum: npoektbl META B Yoe n Camape (GLA |14 000 ke.M u
102 000 kB.M cooTBeTcTBEHHO), «JleTo» B CaHkT—[leTepbypre
(GLA 77 696 ke.M), «M5 Monny B Pasanu (GLA 66 500 ka.m),
«ConHeuHbii» B Capatose (37 000 kB.M), « ApMapkay B AcTpaxaHu
(GLA 37 000 ke.M).

Ha 2012 rop 3annaHvMpoBaH BBOZ, 3Ha4MTeNIbHOrO o6beMa KavecT—
BEHHbIX TOProBbIX MoLaget — okono 2 MiH. k.M. Cpean Hux 9
KpynHbix obbekToB ¢ GLA 6onee 50 000 kB.M, ogHako B 0bLeM
obbeMe B OCHOBHOM MpeACTaBeHbl MPOEKTbI MeHbLLEN NoLRAM.
Hanbonblunit o6beM nnaHMpyeMbIX K BBO/Y TOProBbIX LLEHTPOB
npuxoautca Ha LleHTpanbHbie paitoHbl v MoBomkbe, 0aHaKO Takxke
3HauMTENbHbIM OGbEM MoLLazeli 3annaHUPOBaH B KPYMHbIX FOpO—
Aax lOra P®: KpacHopaap, Poctos—Ha—[oHy, Coun.

QUALITY RETAIL CONSTRUCTION, 000’ SQ M, RUSSIA

CTPOUTENIbCTBO KAYECTBEHHbIX TOPrOBbIX
NIOLWALEN, 000° KB.M, POCCUA

2084

2008 2009 2010 2011 2012 (forecast)

Source: Cushman & Wakefield
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RENTAL RATES / CTABKWN APEHbI

MARKETBEAT

RENTAL RATES

Rental rates for retail gallery space in Moscow are in the range
of $500-%$4,000 (per sq m per year) depending on the size of
retail unit and the type of retailer. In the image below we have
produced a rental rate distribution by tenant type and occupied
area for the typical quality Moscow shopping centre. In 201 |
base rental rates were subject to moderate growth of 3-5% per
quarter.

In other cities rental rates are from 30 to 60% below Moscow
levels.

In the stable economy rental rates might grow over the next
four years up to 2015 by 10% annually on average (in line with
inflation or slightly ahead of it).

CTABKW APEH/bI

CraBku apeHabl 4nA NMOMELLEHMt B TOProBbIX ranepeax B Mockse
HaxogasaTcs B AuanasoHe ot 500 go 4 000 gonnapoe CLLIA (3a
kB.M B rog 6e3 HAC v apyrux nnarexeit ). Ha cxeMe Huxe noka—
3aHa OLieHKa CpeJJHWUX CTaBOK apeHAbl B 3aBUCMMOCTU OT TUra no—
MELLIEeH!s U CerMeHTa, Ha KoTopoM pabortaet puteinep. Crasku
apeHAbl yKasaHbl /11 Ka4eCTBEHHOrO TOProBOro LieHTpa co chop—
MMpOBaBLLIeCA 30HOM oxBata. B Teuenne 201 | ropa crasku yme—
peHHo pocnn (3—5% B kBapTan B cpeaHeM).

BHe Mocksb! cTaBky apeHfp! Hke B cpeaHeM Ha 30—60% B 3aBn—
CUMOCTU OT pervioHa. [pu ycnoBun coxpaHeHUs OTHOCUTENbHOM
SKOHOMUYeCKOI cTabunbHocTn B Poccum, oxxupaaetcs yMepeHHblIit
POCT apeHAHbIX CTaBOK Ha TOprosble noMelleHmns B o 2015 roga
nopagka 10% B rog (Ha ypoBHe MHGAALMM MM HEMHOTO BbiLLe).

STREET RETAIL RENTAL RATES, MOSCOW

APEHOHbLIE CTABKWN B TOPIFOBbIX KOPUOOPAX,

MOCKBA
USD/SQ. M/ANNUM Q4 2011 TREND
Ist Tverskaya Yamskaya $1,500 — $2,500 up
Arbat $1,000 — $2,000 stable
Garden Ring $1,000 - $2,500 stable
Kutuzovsky Prospekt $1,000 - $2,500 stable
Kuznetsky Most $2,000 - $2,500 stable
Leningradsky Prospekt $1,000 - $2,000 stable
Leninsky prospect $1,000 - $2,000 stable
Prospect Mira $1,200 — $2,000 stable
Novy Arbat $2,000 - $2,500 up
Petrovka $2,500 - $3,500 up
Pyatnitskaya $1,500 — $2,000 stable
Tverskaya $3,500 — $4,500 up
Stoleshnikov per. $3,500 — $4,500 up

Source: Cushman & Watkefield

AVERAGE RENTAL RATES IN QUALITY SHOPING CENTERS , MOSCOW (USD PER SQ M PER ANNUM, TRIPLE NET)

CPEOHUE CTABKW APEHObl B KAHECTBEHHbBIX TOPIrOBbIX LIEHTPAX, MOCKBA (USD 3A KB.M. B TO/1, TRIPLE NET)

Mobil Fashion

(<100 sq m) | (<100 sa m)
00:

$2.500-3.000 $800-2,50!

Bank
(<100 sq m)
$1,200:1,5
Kiosk
(<50 sa m)
$1,500-3,000

.| Fashion | |

(800-1,500 sq
$500-800

(<100 s |

$1,000-1,500

ashion
00-800 sq
500-1,0

Source: Cushman & W akefield



RETAIL / TOPITOBAA HEOABVMXXKMMOCTb

CONSTRUCTION PIPELINES / MPOIM'HO3bl HOBOIO CTPOUTESTbCTBA

2012 CONSTRUCTION PIPELINE , MOSCOW, 2012 CONSTRUSTION PIPELINE , RUSSIA,
QUALITY OBJECTS QUALITY OBJECTS > 50,000 SQ.M
MPOMHO3 HOBOIO CTPOUTESIbLCTBA 2012, MPOMHO3 HOBOTIO CTPOUTESIbCTBA 2012,
MOCKBA KAYECTBEHHbBIE OBBbEKTbI POCCUA, KAHECTBEHHbIE OBBEKTbI, > 50,000 KB.M
Retail GLA, . . Retail GLA, .
Property Name Delivery City Property Name Delivery
sg.m 5q.m
Kaleidoskop (Tushino Plaza) 41,000 Ql 2012 Krasnodar Oz 169.000 Q12012
Parus 17,270 Ql 2012
Mikluho-Maklaya st, vI. 36 9,000 Q12012 Surgut Surgut City Mall 84,870 Q312012
Sombrero 6110 Q12012 Sochi Moremall 80,000 Q42012
Nizhnyi Novgorod  Nebo 75,000 Q42012
Hotel Moskva 21,000 Ql 2012
Mytischi June 75,000 Q32012
Outlet Village Belaya Dacha 38,000 Q32012
Tumen Tyumen 75,000 Q42012
Goodzone 64000 Q22012 Ekaterinburg Prizma 70397 QI 2012
Favorit 21,900 Q22012 Saratov Atlas Torgovli project 69,500 Q42012
Otrada 51,000 Q22012 Volgograd KomsoMall 68,000 QI 2012
Freez 15000 Q22012 Nizhnyi Novgorod ~ Sedmoe Nebo 68,000 Q22012
Fashion House Outlet-Mall 28,760 Q32012 Surgut Aura (Surgut-City) 65,000 Q42012
Street 22,870 Q32012 Kurgan HyperCity Mall phase 2 60,000 Q22012
Vnukovo Outlet Village 26,250 Q32012 Irkutsk KomsoMall 57,700 Q42012
Moskvorechye 19,780 Q42012 Ryazan Premier 50,000 Ql 2012

Total GLA 2012 new construction, sq m 381,940 Krasnodar Krasnaya Plozhad 50,000 QI 2012
Source: Cushean & Wakefield Total GLA of shopping centers > 50,000 sq m: 1,117,461

Total GLA 2012 new construction, sq m 2,117,943

Source: Cushman & Wakefield
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2011-2012

OFFICE MARKET TRENDS Q4/ OCHOBHbIE TEHAEHL N 4 KB.

TOTAL STOCK / OBLLMIA OBLEM MPEONOMEHUA

VACANCY RATES / JOJ151 CBOBOAHbIX MNOLLAOEA

AVERAGE RENTAL RATES, CLASS A / CPEOAHUME APEHOHBIE CTABKW, KITACC A

DEMAND (TAKE UP) / CMPOC (OBbEM CAOEJTOK APEHbI 1 MPOOAXWN)

OVERVIEW

2011 was an exceptionally good year for every sector of com—
mercial real estate. However, in H2 201 | the market began to
slowdown and by end of year market became becalmed.
According to our analysis, in 201 | the commercial real estate
market reached the top of the cycle and in 2012 it will be
subject to a downturn. While the overall market correction will
not be deeper than —5%, secondary properties will be highly
exposed to risks, while prime properties will become even more
expensive, supported by development restrictions in the city
centre. Tenant activity will remain high, but Net Absorption will
be under pressure. So, it is likely that the current 13% vacancy
rate will remain unchanged for some time.

VACANCY RATES (%) AND AVAILABILITY (SQ M) BY SUBMARKETS,

YPOBEHb HEOAOWCTOJIb3OBAHUA (%) N MPEONNO>XXEHWE (KB.M) MO
CYBPbIHKAM, %

Class A 0 6% sus 15% NN
SW  16%
B 6% NW o 15%
87% NE 13%
SE  23%
KUT 17%

B 1% SOK 16%

B 9% SCH 14%

I 35% BAS 7%
I 16% NOV 9%

| 0% FRU 6%

TAG 17%

I 21% CTY 1%
[ 25% ZAM 3%
B 7% BEL 6%
N 21% CBD 6%

12.5 mn sqm
13.4%

US $750

111

516,000 sq m

OB30P PbIHKA

Mepeas nonosuHa 201 | roga xapakTepusoBanack BbICOKON aKTUB—
HOCTBIO apeH/aTOPOB U MHBECTOPOB, BO BTOPOIi NOJIOBMHE roja
(HauMHas ¢ KoHUa neTta) cTanM HabnoAaTbCA NepBble NPU3HaKK
TopMoxeHus. XoTa B |V kBapTane caenok 66110 MHOro, oAHaKo
CE30HHOrO YBENMYEHMA KONMYECTBa CAENOK (XapaKTepHOro Ans
oducHoro pbiHka Mocksbl) He Habnmtoganock. B cnegyroluem rogy
OXWAaeTcs yMepeHHas aKTMBHOCTb apeHAaTOpOB, 6oNbLUasA YacTb
U3 KOTOpbIX OyZeT NepeesxaTb 6e3 yBeNM4EHNA 3aHUMaeMbIX
nnoLyaaei. YposeHb cBO60OAHbIX NMOMELLEHMNI, CKOpee BCEro, 0C—
TaHetcA Ha yposHe |3%. CTaBku apeHAbl Ha NpaiiM NoMeLLeHns
OyAyT BbICOKMMM, 1, BO3MOXHO, pacTu. B LienoM no pbiHKy cTaBku
apeHabl 6yAyT cTabunbHbl, BO3MOXHa HeGorbLLasA KoppeKLys
CTaBOK apeHzpl (Ha ypoBHe 5%).

Class B

sw

=)
Sy

100K 75K 50K 25K 0K

Source: Cushman & Wakefield

25K 50K 75K 100K

125K 150K 175K 200K e

High demand at the beginning of the
year resulted in the soft slowdown in

the last quarter
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OFFICCES / O®NCHAA HEOBV>XXMMOCTb

SUPPLY/ MPEOJTOXXEHUE

SUPPLY

New construction in 201 | was lowest since 2003. But this is
good news for the market, because it means that there is a
balance and that a large portion of uncompleted projects started
during the construction boom are already delivered. During
2011 construction activity has remained low, this trend will
continue and the threat of oversupply will diminish.

Deliveries of class A and B offices became almost
equal—another sign of market maturity. We expect that in
future class A deliveries will outpace class B.

For 2012-2015 new construction will be approximately 500 000
sq.m per year. This will be sufficient to balance the market.

Restrictions placed by the Moscow Administration have
influenced this process to some extent, however, the
construction slowdown is driven mainly by market reasons.
The development of “New Moscow” may boost construction,
but this will not take place before 2014.

OFFICE STOCK

KAYECTBEHHbIE O®UCEHI

ClassA
2.3mn sqm

Vacant

(Classes A and B)
13.7%

Class B
10.3mn sqm

Source: Cushman & Wakefield

NEW CONSTRUCTION, ‘000 SQ M
HOBOE CTPOUTEJIbCTBO, ‘000 KB. M
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Source: Cushman & Wakefield
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MPEOJTOXEHWNE

Mocne yHukansHoro 2008 ropa, korga B TedeHue roaa Ha pbIHOK
6b1n0 BbIBeAEHO 6osiee 2 MAH KB.M KayecTBeHHbIX 0pUCcoB, 06be—
Mbl HOBOTO CTPOUTENbCTBA exerofHo cHwkatotca: B 201 | roay B
Mockee 6bino BBeAeHO B akcnnyataumto 626 000 kB.M 0puUCHBIX
nomettenmit. B 2012 rogy Mbl oxugaeM, 4To 06beMbl HOBOro
CTPOMTENbCTBA CHOBA YMEHbLUATCA.

Mo coctosnutio Ha koHew 201 | roga 8 Mockee HacuMTbIBanoch
12,5 MnH KB. M Ka4ecTBeHHbIX OpUCOB. 3a MOCNeHWIt KBapTan
rofa 6b110 BBeZIEHO B SKCMNyaTaumto Bcero 8 odpucHbIX 34aHUI
obuert apeHayemoii nnowwaabto 162 000 ke. M, B TOM 4ncne Takue
3faHmuA knacca A, kak bawHa MiMnepus n oducHas vactb MHoro—
$pyHKumMoHanbHoro komnnekca Mockea. Bo Bcex HOBbIX 34aHMAX
ecTb cBobogHbIe Nnowaau, scero ceobogHo okono 70% HoBbIX
nnowgazgen. B TeyeHune keapTana ypoeeHb cBOGOAHBIX MOLAAel B
CYLLLeCTBYIOLLIMX Ka4eCTBEHHbIX OPUCHBIX 3AaHnAX B MockBe He—
3HauuUTeNbHO BbIpoc (nopagka 1% ) u coctasun B cpeaHem |3,4%
(6 B knacce A u 12,3% B knacce B). CBoboaHble noMeLLeHus ecTb
B TPETU CyLL,eCTBYIOLLMX OPUCHBIX 3aaHnN (B 466 13 | 715 cywe—
CTBYIOLLIMX Ka4eCTBEHHbIX OMUCHBIX 34aHUI).

[onsa nnowageit knacca A B HOBOM CTPOUTENbCTBE OCTAETCA Bbl—
cokoit, Tak B |V kapTane 40% BBeAeHHbIX B SKCMTyaTauumio nno—
Waaein oTHocATcA K knaccy A. B obbeMe Bcex cTposAmxcs nno—
wazgen (nnaHMpyeMbIX K BBOAY B Grixkaiiume Tpu roaa) AoNA nNio—
waaen knacca A ewe sbiwe u coctaensaeT 63% : 1,7 MnH KB.M 13
2,7 MIH KB.M BCEX CTPOALLMXCA OPUCOB OTHOCATCA K Knaccy A
(cornacHo 3asBneHWAM AeBesionepoB W NapaMeTpaM NMpOEKTOB).

B Teuenne 6mmkaiitumx Tpex net (2012-2014) o6bembl BBOAA
HOBbIX OUCHBIX NOLLaZei OCTaHyTCA Ha HU3KOM YPOBHE, NOpAAKa
500 000 ke. M B rog. CHuxeHne o6beMoB HOBOro odpucHOro
CTPOWUTENbCTBA ABMIAETCA MO3UTUBHLIM haKTOPOM, obecneumBato—
WM 6anaHc pbiHKa U CTaBUABHOCTL CTABOK apeHfbl.

VACANCY RATE, %

YPOBEHb CBOBO/AHbIX MIOLLALEN, %

25%
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OFFICCES / O®NCHAA HEOBMXMMOCTb

DEMAND / CIrNpPOC

MARKETBEAT

DEMAND

In 201 | we saw a major shift in office space demand. For years
Net Absorption was 80—100% of Gross Absorption, or
Take—Up. Presently most tenants already reside in quality
buildings, so even if they change offices they free up older
space.

On other hand, there are over | | million sq m of occupied
office space in Moscow with average lease lengths of 5 years.
Which means a relatively high rotation of tenants and
significant Take—Up volume. We expect that in coming years
take up will be well over .l million sq.m and net absorption
will account for less than one half of this figure.

A high rotation rate will mean that even with a 13% overall
market vacancy rate landlords will have a chance to lease their
buildings. Landlords will need to be more flexible and creative
in the competition for tenants in the market.

TAKE-UP IN MOSCOW, ‘000 SQ M
OBLLEE KOJIMYECTBO APEHOOBAHHbLIX U

KYMJIEHHbIX MITOLWAZLEN, ‘000 KB. M
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Source: Cushman & Wakefield

TAKE-UP BY SUBMARKETS 201 1SQ M
CMNPOC MO CYBPbIHKAM 1-3 KB. 2011 KB. M

ClassA
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0K

Sonrce: Cushman & Wakefield
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CrpocC

B 201 | roay B Mockse BnepBble 3a UCTOPUIO pbiHKa KOMMepUe—
cKoi HeaBwxMUMOCTH (HaumHas ¢ 2003 roaa) Mbl Habnoganm
3HaYUTENbHOE CHIDKEHME TEMMOB pacluMperma pbiHka. OcHoBHOe
KOJSINYECTBO apeHAaTOPOB, KOTOPble MHTEPECYIOTCA Ka4YeCTBEH—
HbIMU OUCaMM, Y)Ke apeH/YyIOT NOMELLEHUA 34aHNAX knacca A 1
B, cootBeTCcTBEHHO, NEpee3xan HOBOE KayecTBEHHOE NoMeLle—
HMe, OHM Yallle Bcero ocBoboxaatoT crapoe. PbiHOK paciumpsa—
€TCA B OCHOBHOM 32 CYET apeH/ATOPOB, XKENAOLLNX YBENYUTL
nnoLaAb CBouX opUCOoB, U B MeHbLLIE MEpPe YeM B npeablayLime
rofbl 3a CHeT HOBbIX aPEHAaTOPOB, IMGO TONBKO HAUMHAIOLLIMX
cBoit 6usHec B Mockse, MO0 3HaUUTENBHO ynyULLIAOLLMX Kave—
ctBO cBonx oducos. Mornowenmne B 2011 rogy cocrasuno 28%
oT obLero konmyecTsa cenoK. TeM He MeHee, 06beMbl 32—
KoYaeMbIX CZENOK U Nepee3ios Benuku. Beero 3a yetBeptbiit
ksaptan 2011 roga 6bino apeHgoBaHo u kynneHo 516 000 kB. M
KayecTBeHHbIX OUCHBIX NoMelLieHWiA. TakuM obpasom, 3a Becb
2011 roa e Mockse 6bino apeHgoBaHo 1 kynneHo |,92 MaH kB.M
KauyecTBeHHbIX OUCOB, YTO ABNAETCA pekopaoM Ana Mocksb! .

Mpu obwem obbeMe odpucHbIX NoMeleHuit B 12,5 MnH k.M (13
KoTopbiX | | MAH KB.M 3aHATO apeHAATOpaMU) U OTHOCUTENBHO
HeGonbLLIOM cpoKe apeHAbl B 5 net (no cpaeHeHuio ¢ 6onee
PasBUTLIMM PbIHKaMW, rA4e CPOKM apeHbl ANMHHee, OT 7 neT n
6onee) eXerogHo 3Ha4UTENbHOE KONIMYECTBO apeHAATOPOB
BbIXOAMT HA PbIHOK B MOWCKAX afibTEPHATUB TEKYLLLEro pasMeLle—
HUA M MHOTME U3 HUX OCYLLLeCTBAAIOT Nepeesfpl. [o HawmM
OLeHKaM, B Grvkaniume roapl B Mockee obwmx obbeM 3akno—
YaeMbIX CAEMOK MOKYMKW 1 apeHabl OyAeT HaXOoAMTCA Ha YpOBHe
1,1 MnH KB.M B rog, a nornotueHne (abcopbuus) Gyaer coctas—
NATb MeHee MOJIOBUHbI OT 3TOro obbeMa.

TAKE-UP AND ABSORPTION* (MN SQ M),
CLASSES A AND B
OBLLEE KOJIMMECTBO APEHOOBAHHbIX U

KYMMEHHLIX MIOLWALENAU MNMOMMOLEHNE
(MJTH KB.M), KITACCbl AN B

”rr'

2007 2008 2009 2010 2011

M Take-up Absorption

Source: Cushman & Wakefield

* Net absorption—represents the change in the occupied stock within a market during the period.
Calculation: X —Y = Net Absorption
X = Current stock — current vacancy
Y = Previous stock (same quarter, previous year) — previous vacancy (same quarter, previous year)

n — nol ‘O apeHzaTopaMi OMCHOrO NPOCTPAHCTBA B TeYeHMe Nepuoa.
Paccuunteisaetca kak: X—Y = Net Absorption.

X= (O6wee KONMHECTBO CyLLECTBYIOLMX ODUCHBIX —cBo6OAHbIE NOMeLL )B KOHLe nepuoaa

Y = (O6Liee KONMUECTBO CyLLIECTBYIOLWMX NMIOLWIAZei B Havane nepuoaa—cBoBoaHbIE NOMeLLEeHIA) B Havane nepuosa
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RENTAL RATES / CTABKWN APEHbI
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RENTAL RATES

Rental rates in 201 | demonstrated | 1% growth with 13% in A
class and 10% in B Class. While availability on the market is
high, quality product remain scarce. As a result class A offices
in the CBD became 8% more expensive. Offices located
outside the Moscow Ring Road became 0% cheaper.

In 2012 the trend will probably change and the market will
show a 5—10% correction with class A on the lower end and B
on the higher. Prime buildings will outperform the market
with 5-10% growth due to scarcity of supply.

Class B offices in secondary locations will be exposed to
correction risk .

We anticipate that in 2013 the market will start recovering
and by 2014 we will see strong rental growth, supported by
increasing demand and diminishing vacancy rates.

Base rental rates*

Prime Class A: $ I ,200
Class A: $750
cusen $520

AVERAGE BASE RENTAL RATES*
CPEOHWE BA3OBbIE CTABKW APEHObI*

$1,200

P

$1,000
o

N

—~

"

"

$600 .
8 e @ @ . /
$400 | O~
$200
$0 . . . . . . . . . . . .
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- == + .
Source: Cushman & Wakefield Class A Class B (B+ and B-)

* Average rental rate is a weighted average of asking rental rates of deals closed within the period, USD /sq m/
annum /triple net.

*CpepHAan CTaBKa apeHfibl ABNAETCA cpeaHnM ot CTaBOK apeHfibl CAGNOK, COBEPLUEHHBIX B
TeyeHue paccMaTpusaeMoro nepuoaa, Aonnapel CLUIA 3a k8. M 8 rog 6e3 HAC 1 onepaumMoHHbIX pacxozos.
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CTABKMA

3anpalumeaeMble CTaBKM apeHAbl HA OPUCHbIE MOMeLLeHNA Kacca
A, Bbipociume B Havane 201 | roga Ha 10%, Bo BTOpOI1 NONOBUHE
2011 roga 6bIM cTabunbHbl. B YeTBepTOM KBapTane Habnopancs
POCT CTaBOK apeHzpl Ha oduchl knacca B, 4to obbAcHAeTcs Kak
NOBbILLEHHbIM CIPOCOM Ha oduchl knacca B B cBAsn ¢ oTHocuTenb—
HOM BbICOKOM LIeHOM Ha MoMelLieHns Knacca A, Tak U NoCTeneHHbIM
YXOZOM C pbIHKa HEJOPOrMX Ka4eCTBEHHbIX npeanoxenui. Cpea—
HUE CTaBKM apeHAbl Mo knaccy A NpoAomKatoT HaXOAUTLCA Ha
ypoeHe 750 ponnapoe CLLA, cpefHue cTaBku apeH/pbl Mo Kiaccy
B+ Bbipocnu B TeyeHue kBaptana c 470 ao 520 gonnapos CLLIA
3a kB. M Brog (6e3 HOC v onepaumoHHbIx pacxofos). B To xe
BpPeMsA CPe/jHAA CTaBKa Ha JlyulUne noMellieHns (B NpaiM 34aHNAX)
BbIPOC/a B TeueHue kBapTana Ha 10% u B HacTosLee BpeMA Haxo—
autca Ha ypoeHe | 200 gonnapoe CLLIA 3a ke. M B rog (6e3 HOC
1 ONepaLMOHHbIX PaCXOAOB).

B 2012 roay, ckopee Bcero, 6yaer yMepeHHas akTMBHOCTb apeH—
[ATOPOB U CTaBUNBHOCTL Ha pbiHKe OpUCHON HeaBMKUMOCTU. Mbl
oxwupaaeM, yto B 2013 roay cHoBa Ha4HeTCA aKTMBHOE pasBUTUE
PbIHKa, 32 KOTOPbIM MOCAEAYeT POCT CTaBok apeHAp! B 2014.

basoBble cTaBku aPeHﬂ,I:»I>I<

Knacc A npaim: $ I ,200
Knacc A: $ 75 O
mecsr $520
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WAREHOUSE & INDUSTRIAL u.[';ll!} N
CKITAZICKASA HEOBMPKMMOCTb

RUSSIA / POCCUA 2011-2012

A Cushman & Wakefield Research Publication

MAIN TRENDS / OCHOBHbIE TEHOAEHLINN (PbIHOK MOCKBbI)

SUPPLY / MPEANTOXXEHNE 52MNSQM ’
DEMAND / CIPOC 100,000 SQ M =)
RENTAL RATES / APEHOHbIE CTABKA 135 USD =)
VACANCY RATAE / O CBOBOAHbIX MIOLUALEN CLASS A 1.0 % =)

The distinctive features of the Warehouse & Industrial (W&I) 2011 rop xapakTepuzoBanca CTabusbHbIM CNPOCOM U HUBKUMM
market in 201 | were stable demand and a low pace of construc— obbeMammn cTpoutenbeTea. boino apengosaHo 700 Thic. KB. M B
tion. About 700,000 sq m were leased in the Moscow Region MockoeckoM 1 400 ThbiC. KB. M Ka4eCTBEHHbIX CKMaACKMUX nioLa—
and 400,000 sq m in other regions. This ratio is quite similar to Zeit B OCTanbHbIX PErMoHaXx, YTO aHaslorMyHo nokasarensm 2010
the one we observed in 2010. The total amount of the space roga. B akcnnyarayuio 6b1n10 BBeAeHO B 2 pasa MeHbLUE MoLa—
delivered in 2011 is 364,000 sq m which is more than 50% less feii, yeM apeHaoBaHo: 365 Tbic .kB M. (352 Thic. kB. M B 2010 ro—
than the total space leased in 201 | (compared to 352,000 sq m ay).

delivered in 2010).
elveredin ) CraBku apeHab! Bblpociu noytu Ha 25%, go $135 3a kBagpatHbIi

In 201 | rental rates increased 25% and reached 135 USD per sq MeTp 6e3 HC, onepauuoHHbIX pacXxofoB U KOMMyHaJbHbIX Nia—
m per annum, triple net. The practice of entering into prelimi— Texeit. BozobHoBunacek 3abbitas nocne 2008 roga npaktuka
nary/per—lease agreements returned to the market (for the first npe/zigapuTesibHbIX JOroBOopoB apeHpl. [lepenonepbl akTBHO
time after 2008). Additionally, the build—to—suit concept became cTpounu o6beKTbl «MoJ, KIMEHTay.

more popular among Developers in 201 |. . . .
OCHOBHO MPUHMHON BO3HUKLLIETO Ha pblHKe AeduumTa nnoLasei

The lack of financing that developers experienced in 201 | be— ABNAIOTCA CIIOXKHOCTN C PUHAHCUPOBaHWEM, KOTOPbIE UCTbITbIBASIA
came the main reason for the shortage of warehouse space on CKnafcKkve Aesenonepsbl.
the market.

lMoBbILweHWe B NepBOM NONMyroguu v JanbHeinluas ctabunusaumsa
The increase of the net rental rates to the pre—crisis level of 135 YMCTOM CTaBKM apeHAbl A0 AOKpuancHoro yposHs B $135 cnocob—
USD in the first part of the 201 | and its further stabilization CTBOBaNIO BO30GHOBNEHUIO cTpouTenbcTea. [1o HawmMm npeasapu—
helped to stimulate limited warehouse development. The total TenbHbIM oueHkaM, B 2012 rogy Gyaer BBejeHO B SKCMIyaTaLmto
supply for 2012 is pre—estimated now as 900,000 sq m of ware— 6onee 900 TbiC. KB. M. KA4ECTBEHHbIX CKTaZOB.

house space, which is more than double the total supply of 201 I.

MOSCOW REGION AVERAGE RENTAL RATE

MOSCOW REGION NEW CONSTRUCTION ‘000 SQ.M
CPEOHUWE CTABKW APEHAbBI B MOCKOBCKOM

MOCKOBCKAA OBJIACTb. HOBOE

PETMOHE CTPOUTESIBCTBO, TbIC. KB. M
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WAREHOUSE & INDUSTRIAL / CKITAOCKAA HEOBVDKMMOCTb

SUPPLY / MPEOJTOXXEHUE

SUPPLY MPEOJTOXKEHUE

In Q4 201 | more than 147,000 sq m was commissioned in the B IV k8. 201 | B MockoBckoM perunoHe Gbino BeegeHo Gonee 147
Moscow Region. 365,000 sq m is the total warehouse space TbIC. KB. METPOB Ka4eCTBEHHbIX CKNMagoB U 365 TbiC. KB. M. 33 BeCb
commissioned in 201 1. PNK Group and VVV Company were the 2011 rop. Hanbonee aktueHbiMu fesenonepamu B 201 | roay cra—
most active developers in the market. nm komnanmm PNK Group 1 VVV Company. Crasku apeHfbl B

A 25% 135 .M 6e3 HAOC,
During 2011 Class A rental rates rose 25% up to the level of 135 knacce A BeIpociv Ha 25%  cocTasnn $ 32 ke. M 6es H/L

USD per sq m per annum, triple net. Vacancy rates decreased
from 3.9% at year end 2010, to a level of 1% by the end of 201 I.

OMepaLMOHHbIX PACXOA0B M KOMMYHambHBIX nnatexeit. Jons sa—
KaHTHbIX MOLLaZei 3a rof cOKpaTUnach B NoYTH B 4 pasa u cocta—
BUNA B KOHUe roga scero |%.

In the first part of 201 |, despite a growing shortage and under— .
. B nepeoii nonoeuHe roga npu craekax apeHabl B8 $110-$120, He

supply of warehouse space, few developers were able to obtain
) . . MHOrMe [jeBenonepbl CMOMAM MpUB/eYb GUHAHCUPOBaHWE AaXe He
project financing as rental rates remained at | [0—120 USD per . .
. CMOTPA Ha yCUNMBaOLLMIACA AedULMT CKNAACKUX MOMELLIEHUI Ha

sq m per annum, triple net.

pbitke. Moebiwenne ctaBok go $135 3a ke. M obecneunno gese—

The increase of the rental rates up to 135 USD per sq m per nonepam npuemneMyto peHrabenbHOCTb NPOEKTOB U BO BTOPOM

annum, triple net, secured the required cost—efficiency of the nonyroamM TeMnbl CTPOUTENLCTBA 3aMeTHO Bbipocin. B cneayto—
projects and subsequent growth of development activity in the LeM roay MoxeT 6biTb nocTpoeHo 6onee 900 Thic. KB. M KayecT—
second part of the year. BEHHbIX CKNaZCKUX nnolageii. JTuaepom cpean cTpoALmMx aese—

nonepos agnsetca koMnaHua PNK Group, Ha aonto koTopoii npu—

About 900,000 sq m of warehouse space is expected to be com— P P N A P ?

. . . X xoautca 6onee 28% ctposwmxca nnowaaei. Ha gonto 6mkain—

pleted in 2012. PNK Group is the leading developer in terms of .

this projected stock. PNK'’s share comprises 28% of total devel— L korkypextos (Ghelamko v Vndppactpoi) mpuxoautca Tonko

¢ ol df '20|2 Th dl ¢ devel no 15% crpoutenscrea. BonbwmMHCTBO M3 cTposALLMXCA NnoLwaaen
opment planned for . The second largest developers are

Ke NpeABapuUTeNbHO CAAHO B apeHAy Ui NPOAAHO.

Gelamco and Ifrastroy together comprising about 15% of total Y PeARap A penay PoA

development in 2012. Ha pervioHanbHbIx pbiHKax cuUTyauma HeCKosbKo WHas. [lona sa—
o . . KaHTHbIX MJioLazieil coKpallaeTcs, CTaBku pacTyT. [leBenonepbl He
The majority of these projects are sold or leased on the basis of P ’ pacty P
TOPOMNATCA CTPOUTL PervoHasibHble NpoeKTbl. McknioueHne coctas—
presale or prelease agreements.
nAet Tonbko tor Poccuu, rae peanusytotcs cpasy Tpu HOBbIX NPO—
The situation in the regional market differs from that of the ekrta B KpacHogape.

Moscow Region. Over 2011 vacancy rates have been decreasing,

whilst rental rates kept escalating in the Moscow Region. But 2011 CLASS A PIPELINE
developers were not agitating to start regional projects else- OBBLEKTbI, MOCTPOEHHLIE B 201 |
where apart for the south of Russia and Krasnodar in particular

DISTRANCE TOTAL AREA, EXPECTED
FROM MKAD ~ SQ M DELIVERY

with three on-going projects. PROJECT GRADE  DIRECTION

Belaya Dacha A Novoryazan- 4 33,000 Q3
logopark skoye
DISTRIBUTION OF W&I SPACE IN MOSCOW Krekshino logistic park A Kievskoye 24 20,000 Q3
REGION, ‘000 SQ M . PNK-Chekhov A Simferopolskoye 50 32000 Q3
PACIPEOENEHUNE CKITALCKNX TITOLWALEN MO K .
HAMPABMEHMAM B MOCKOBCKOM OBNACTM PNK-Vnukovo A Kievskoye 19 37330 Q4
Sakar’evo wh complex A Kievskoye 2 20,000 Ql
Dmitrovsk i k E k I 13, 4
sh::ls :ZVASI g“e) Springs par A Egoryevskoye 5 3300 Q
Leningradskoe 1,000 Yaroslavskoe VVV Aparinki B Kashirskoye 3 80,000 Q4

900

shosse (M10) 800

shosse (M8)

Source: Cushman>W akefield

Shelkovskoe

shosse (A103) VACANCY RATE, A CLASS .
A40J14 CBOBOAHbIX MJTOLWALEN, KITACC A

Novorizhskoe
shosse (M9)

11.2% Source: Cushman>W akefield

Minskoe v . . . . , , Gorkovskoe
shosse (MI) shosse (M7)
Kievskoe Novoryazanskoe
shosse (M3) shosse (M5)

Kaluzhskoe Kashirskoe

shosse (Al01) shosse (M4)
Simferopolskoe
shosse (M2)
30+ km 10-30km ®0-10km ® Moscow

Sonrce: Cushmane>W akefield
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MARKETBEAT

DEMAND

Approximately 700,000 sq. m of warehouse premises were
leased out and sold in the Moscow Region during 201 I, 3% less
than in 2010. The lack of warehouse space caused a small volume
of deals to be executed — only about 100,000 sq. m. Such a de—
cline in transactions was registered only in the crisis period of
2008. Apparently, deferred demand continues to accumulate; the
choice of available premises for pre—lease contracts and built—to
—suit projects was not large. It was only close to year end that
new supply reached the market.

Increased retailer requirements formed the basis of demand
during the entire year. According to our estimations, retailer
demand will shape supply in 2012 too. Logistics operator demand
also rose during the year and now is about 23% of the volume,
whilst at the same time, the amount of distribution requirements
decreased. Despite the fact that industrial companies leased just
17% of space, they executed the highest number of the deals.

The average size of deals remained the same. Retail — 16,000 sq.
m., logistics — 13,000 sq. m., distribution — 10,000 sq. m.

There were 2 first—rate deals executed in the market during
2011:

® X5 Retail group leased 75,000 sq. m in the “Noginsk—
Vostochny” logistic park, and

® Dixi bought 47,000 sq. m in PNK—Vnukovo.

Approximately 400,000 sq. m of quality warehouse space was
leased out in the other regions in 2011, a repeat of 2010’s figure.
In Q4 deal volume didn’t decrease. Warehouse and industrial
real estate demand remained stable. Principal demand generators
are different companies according to the region. Industrial prem—
ises are preferred in the those regions where major foreign
companies build their factories for manufacturing; retail — near
large cities with a high concentration of developed trading.

TAKE UP (‘000 SQ. M)

OBbEM KYMJIEHHbIX 1 APEHZOBAHHbIX
MIOWAZEN (TbIC. KB. M)

1,200
1,000
800

400
200

2011

2008 2009

M Regions

2010
B Moscow

Ql Q2 Q3 Q4
HRegions ®Moscow

Source: Cushman>W akefield
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CrnPOC

B 2011 ropy B8 MockoBckoM pervioHe Gb10 apeHA0BAHO U Kynne—
Ho okono 700 Tbic. KB. M CKNaACKUX Mnowazaen, 4to Bcero Ha 3%
MeHbLUe aHanormyHoro nokasatensa 2010 roga. Oeduumt cknapg—
CKMX MOLWazZien He MOr He CKa3aTbCA Ha obbeMe caenok, B IV
KBapTane 6bino apeHaoBaHo 4yt 6onble |00 Thic. kB. M. Mogo6—
Hoe najeHVe obbeMa 3aK/IOYEHHbIX CAENOK B KOHLE roda pukcu—
POBanoch ToMbKO B «KpuamncHbIiny 2008 rog. Mo BuaMMoMy Hakan—
NMBAETCA OT/IOXKEHHBIN CMPOC, BbIGOP NpeasiaraeMbix 06bEKTOB
ANA 3aKSIIOYEHUs JOrOBOPOB MPeABapUTENbHON apeHabl U CTPOU—
TENbCTBO «Mog KneHTa» Gbin HeBenmk. ToMbKO K KOHLY roaa
NpeAsioXKeHWe MOMOJIHAIOCh HOBLIMU HAMNpaBeHUAMU U OBbeKTaMu.

Ha npotsixxeHunn Bcero roga ocHoOBY Crnipoca COCTaBnsM 3anpochl
puteiinepos. 1o HalwmMM oLeHKaM oHM xe ByayT popmmpoBaTh
cnpoc B cnegytowem rogy. Cnpoc Co CTOPOHbI JIOTUCTUHECKUX
OMepaTopoB B TEYEHWUM FOAA YBENMUMBAIICA U CENYAC COCTaBNSAET
okosio 23% obLero obbeMa, B TO BpeMA Kak 3anpochl OT AUCT—
PUOLIOTOPCKMX KOMMaHUi Hao6opoT, cokpalanuce. [1pounssoacT—
BEHHble KOMMaHWW, XOTA U apeHaoBanu Bcero | 7% nnowaaeii, 3ato
3aK0UNM GorbLue BCEero cAesnoK.

CpegHsn niowasb CAENKU B TEHEHUN FOAA CUIBHO HE MeHANach.
CpegHsas caenka puteinepoe—| 6 Tbic. kB. M, normctos—I 3 Thbic.
1 anctpubbiotopos 10 Thic. KB. M.

B 2011 ropy 6binm 3akntodeHbl ABe KpYMHeMLIMe CAEMKU Ha pbIHKe:

® X5 Retail group apeHgoBana 75 Tbic. KB. M B JIOTMCTU4HECKOM
napke «HorvHck—BocTouHbIity;

® Dixi kynuna 47 Tbic. kB. M B PNK—BHykoso.

B octanbHbix pervoHax B 201 | rogy 6bino apeHgosaHo okono 400
TbIC. KB. M KaQ4€CTBEHHbIX CKNaACKMX MIOLLaZei, CTONBKO XKe
ckonbko 1 B 2010 rogy. 3aeck B IV kBapTane He 6bIno 3aMeyeHo
yMeHblUeHUA obbeMa CAENOK, CNPOC Ha CKNafcKyto U MHAYCTpU—
asnbHYIO HEZBKMMOCTb B PErMOHaX OCTaeTcA cTabumbHbIM. B 3aBn—
CMMOCTM OT PerMoHa OCHOBHbBIMW FeHepaToOpaMu CMPOCa BbICTYMaOT
pasHble KoMMaHuK. [1pon3BoACTBEHHbIE — MPeANoUUTalOT pervo—
Hbl, rje pa3sBOpay1BatOT CBOE MPOU3BOACTBO KPYMHbIE MHOCTPaH—
Hble KOMMaHWM1, pUTeiIepbl — ropoja C BbICOKON KOHLIEHTpaLueit
COBPEMEHHOW TOProBIn.

STRUCTURE OF THE DEMAND, 201 |

CTPYKTYPA CITPOCA,201 |

Distributor
20%
Retailer
38%
Logistic
23%
Producer Other
17% 2%

Source: Cushman>W akefield
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OUTLOOK

According to our forecasts, rental rates are unlikely to change
sharply in 2012, they may fluctuate from 135 to 140 USD per sq.
m excluding VAT, operational expenses and municipal payments.
The price suits developers as well as tenants. The increase of
development activity is likely to influence vacancy rate, which we
expect will rise up to 1.5-2%, as tenants will have more variety
of choice. Consumer demand, restored after 2009, will positively
affect companies’ expansion and retail chain reorganization, de—
spite the fact that tenants made their development plans with
more accuracy after 2008 taking into the account the high prob-—
ability of a second crisis wave, demand for warehouse premises
will remain stable in Moscow Region. In the other regions the
demand will depend greatly on business activity.

The current programme of the development of a touristic hub in
the south of Russia should have a positive influence on demand
for quality warehouse space there.

We expect demand growth for warehouse space in Saint Pe—
tersburg and Kaluga, where active industrial development is ob—
served. There, demand will be generated by producers and their
supply chain contractors.

The apprehension of a second wave of the crisis will moderate
development activity in general. Developers will not be able to
attract capital for development and will thus not be able to over
supply the market with space. Pre—lease agreements and build—
to—suit development will also continue to stabilize the market.

RENTAL RATES IN MOSCOW

APEHOHbLIE CTABKM B MOCKBE

(OLD
CLASS A CLASS B CLASS C
STORAGES

Net Rent Rates*, 120- o

135-140 170%* 251
$/sq mlyear 130%*
Operating Expenses, 35-45 20-30 _ _
$/sq mlyear

ili h 5
Utility Charges 10-15 10 _ _
$/sq mlyear
Yearl
Tearly rent CPI-3%  8-10% nid n/d
indexation
Minimum Lease Term, 5-10 1-5 - -
years
Deposit, months 1-3 1-3 - -
Advance Payment, -3 1-3 | _
months
UsD/

Contract currency EUR RUB RUB RUB
Minimal lease area, 3,000 500 _ _

sqm
* Net Rent is exclusive of Operating Eixpenses, Utility Charges and VAT

**For B, C and Cold storages: OPEX inclusive, VAT exclusive.

Source: Cushman>W akefield
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TEHOEHUNN

Mo HawwmmM nporHosam, B 2012 rofy He cneflyeT oxuaaTb pesKkoro
M3MEHEHWUs CTaBOK apeHAbl, BO3MOXHbI KonebaHma B AuanasoHe
135-140 ponnapoe CLLIA 3a ke. M 6e3 HC, onepauuoHHbIx
PacxoAoB U KOMMyHasbHbIX NiaTexen. Y CTaHOBMBLUAACA LieHa yCT—
pauvBaeT KaK /eBe/IoNepoB, TaK U apeHAaTopoB. YBenmyeHne gese—
NIONEpCKOMN aKTUBHOCTU MOBJIMAET TOMLKO Ha A0SO BAKaHTHBIX
nnowlazen, ysenuuue ee 3Havenne o |,5-2%, Gnarogapa yemy y
apeHaTopoB MoABUTCA GonbLue BbIGOpa.

BoccraHoeusLieiica nocne 2009 roaa notpebutensckuin cnpoc
612ronpuATHO MOBAMAET Ha MaHbl KOMMaHMI MO PACLLMPEHUIO 1
peopraHMzaLmm ceTeit Npofax, HECMOTpPA Ha To, 4To nocne 2008
roZja apeHAaTopbl 6onee akKypaTHO COCTaBJIAIOT MiaHbl CBOETO
PasBUTUA W UX aNNeTUTbI CAEPKUBAET BbICOKAs BEPOATHOCTb BTO—
POVt BOJHbI KPU3KCA, CNPOC Ha CKagckue obbekTbl B MockoBckoM
PEervoHe ocTaHeTcA CTabunbHbIM. B ocTanbHbIX peroHax cnpoc
OyneT cUnbHO 3aBUCETb OT GU3HEC aKTUBHOCTU B pernoHe. B yact—
HOCTW, peanusyeMas NporpamMa no cosgaHuio Ha tOre Typuctuue—
CKOro KnacTepa [o/kHa G1aronpuaTHO ckasaTbCA Ha Cpoce Ha
KayecTBeHHble CKnafckve nnolaam Ha tore Poccun. Byaet cnpoc
Ha cknagbl B Cankt—[letepbypre u Kanyre, rae naer aktmsHoe
pasBuTME NPOU3BOACTBA.

«I'IpM3paK» BTOPOVI BOJIHbI KPU3UCa TaKXKe OrpaHUvvT U3NULLIHIOKO
AKTUBHOCTb fjeBenonepos. Ohu He CMOryT npuBne4s MHOro aAe—
HEXHbIX CpeACTB N NOCTPOUTL 6onblue CKNAaACKuX nnowjajen, Yem
NO3BOJIUT NOrNOTUTb PbIHOK. ﬂ,OI‘IOﬂHMTeJ‘IbeIM CTa6MJ‘IVI3Mp)’}OLLlMM
¢aKTOpOM 6yp,e'r ABNATLCA MPaKTUKa NpeaBapuUTesibHbIX 4OroBopoB
apeHAbl U CTPOUTENBLCTBO «NOJ 3aKa34MKay.

TRANSACTIONS SPLIT BY REGIONS

MHBECTUL NN MO PETMOHAM

AVERAGE BASE RENTAL, AVERAGE RENTED AREA,

i USD / ANNUM QM

Moscow 135-140 10,000-15,000
St. Petersburg 115-100 2,000—-10,000
Ekaterinburg 100—-105 5,000—-10,000
Nizhnyi Novgorod 110-120 3,000-5,000
Samara 105-110 3,000-5,000
Kazan 90-100 3,000-5,000
Rostov—On—-Don 105-115 3,000-5,000
Krasnodar 105-115 3,000-5,000
Novosibirsk 105-110 2,000-5,000
Ufa 90-100 3,000-5,000

Source: Cushman>W akefield
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FIT-OUT COSTS / 3ATPATbI HA CTPOUTES1IbCTBO

Despite the increase of the demand on office fit—out services,
the prices on the market were remaining relatively stable. As a
result the price growth in the 201 | is estimated at
approximately 1%. It was caused by the rising of manpower
costs; materials and equipment went up insignificantly. The next
year is unlikely bring any surprises. The volume of the deals in
office real estate sector is expected to be lower, than in 2011,
therefore the market volume will decrease. Since the middle of
2009, when the most companies had the minimal portfolio of
orders, the prices risen by only 2%.

FIT-OUT COSTS STRUCTURE, CLASS A
CTPYKTYPA 3ATPAT HA ENTIKY O®UNCA KITACCA

Mlcz/ve Design
° 4% Fit—out
Furniture works, incl.
21% materials
28%
IT, AV
systems
13%
Special
systems Engineering
6% systems
Source: Cushmane W akefield 27%

OFFICE FIT-OUT COSTS, USD
PACXObl HA OTAEN

OONCOB, AOJITAPBI CLUA

-

HecMoTps Ha pocT cnipoca Ha ycnyrn oburcHOM OTAENKM LieHbl Ha
PbIHKE OCTaBafmMcb OTHOCUTENLHO CcTabunbHbIMKU. PocT LeH no
utoraMm roga craeun okono |%. [NoBbilweHne npounsoLwLno 3a cyeT
yBEnM4eHne CToMMOCTH paboT, MaTepuansl 1 o6opyAoBaHMe no—
JopoXanu HesHaumTenbHo. Komnanum ctanu Bce vae npuberatsb
K MMMOPTO3aMELLEHNIO, UCMOSb3YA 3/IEMEHTBI U UHXXeHepHoe 060~
PYZAOBaHWE OTEYECTBEHHOIO NMPOM3BOACTBA.

Crepytowwmin ro Ha pblHKe YCIyr OTAEMKN HE AOSDKEH NMPUHECTU
ctopnpusos. O6beM cenoK B cekTope 0UCHOM HEABKUMOCTU
npeanonaraerca HUxe, 4em B 201 |, noaToMy o6beM pbiHka cokpa—
Tutbea. C cepeamtbl 2009 roga, korga y 60MbLUMHCTBA KOMMaHWA
6b171 MUHUMATbHBIA NOPTGENb 3aKa308B, LieHbI BbIPOC/IN BCETO Ha
2%.

CLASS A CLASS B
ITEMS DESCRIPTION / HAMUMEHOBAHME MIN MAX MIN MAX
Architectural and engineering design / ApxuTekTypHOe 1 HXeHepHOe NPOEKTUpPOBaHMe 45 95 35 80
Fit—out works, incl. materials / CtpoutensHo—oTaenouHble paboTbl, BKItOYan MaTepuabl 345 560 245 485
Engineering systems and equipment / MrxeHepHble cucTeMbl 1 06opyaoBaHie 360 525 330 420
Total for design and fit—out works / cToMocTb pabGoT Mo NPOEKTUPOBAHMIO U NMPOBEAEHUIO OTAENO4HbIX paboT 750 1180 610 985
Extras / [lononHuTenbHble SneMeHTbI:
Special systems (security, access control, etc) / cneLyanuspoBaHHble CUCTEMbI (KOHTPOJIb AOCTYMa, cMcTEMa
6e3omnacHoCT! 1 T.A.) 60 140 40 %0
IT, AV systems/ Cucrembl T, ayano—suaeo obopyaosaHue 85 315 80 135
::2::::;3 (incl. common areas meeting rooms, reception) / Me6enb (Bk1. 06LLECTBEHHbIE 30HbI, NIEPErOBOPHbIE, 180 500 10 300
Move / 3atpatbl Ha nepeesp 10 15 10 15
Total cost / ObLLas cToMMocTb MpoekTa 1,085 2,150 850 1,525

per rentable sq m / Ha kB.M. apeHzyeMoit nnowaau, USD
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DEMAND / CIPOC
PRICE / LIEHA

MARKET REVIEW

Demand, supply and pricing were stable in the land market dur—
ing Q4 201 |, except for the new segment of the recently publi—
cized “Big Moscow” expansion, where speculative asking prices
grew 20% a year for key, most attractive land plots. However,
cases of land disposals and acquisitions were not systematic in
this area. The majority of the land developers have tended not
to sell these land assets, as it takes time to determine the opti—
mal use of each land plot and to provide the necessary “package”
of documents.

Industrial enterprises remained the main demand-setters of the
land market in 201 1.

Since the financial crisis of 2008 the demand pattern for indus—
trial land has changed from large to the smaller plots. Major
developers, e.g. RDI Group, The Masshtab Company, Absolute,
EastLine, Coalco, etc. began parceling large land assets out, of—
fering them in a size acceptable to medium and small companies.

The standard acquisition requests in the market were for land
plots from |-1.5 Ha and 3-5 ha from industrial companies.

The larger requests (20-25 ha land plots) are transacted in the
primary land market. The Local Administration allocates a land
plot on the basis of the long—term lease or transfers the owner—
ship rights to the relevant industrial company.

MOSCOW REGION AVERAGE INDUSTRIAL LAND
PRICE, MN USD / HA

CPEOHAA LIEHA | TA 3EMJTM1 B MOCKOBCKOWM
OBJIACTW, MJTH AOJ1J1. CLLUA / TA

1.94

2007 2008 2009 2010 2011 2012F

Sonrce: Cushman & W akefield
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OB3O0P PbIHKA

[NpolueaLnii rog Ha pbiHKE 3€MJIM MOXKHO OXapaKTepU30BaTh Kak
cTabunbHblit. Ha obuwem poHe |V kB. He oTnmyanca konebaHnamm
cnpoca, NpeAsIoXeHNA U LieH.

Nckntoyerne coctaBnseT o6pa3oBaBLLUMIACA CErMEHT 3eMernlb
«BbonbLuoit MockBbly», poCT CNeKynATUBHBIX LieH, Ha OTAENbHbIe
y4acTku kotopoit goxoaun go 20% B roa. OpHako cnyvav npo—
naxu 3emens B «bonbwon Mockee» eamHnyHbl. BonbwmMHcTBO
N3HA, AEBENIONEepPOB He CTPEMUTCA PacCTaBaTbCA C aKTUBaMU. Tpe—
GyeTca BpeMa A451A TOro, 4Tobbl onpeAenuTbea KakuM ByaeT ontu—
MarnbHOe MCMOJIb30BaHWe Y4acTKOB, MPOLEeAypa Nony4YeHus Heob—
XOAMMbIX Pa3peLLeHuii Mo HOBOMY NpOdUAIO y4acTKa, NOAroTOBKa
Heo6X0AMMOro NakeTa CONpOBOAUTENbHbIX JOKYMEHTOB,
«yMaKoOBKay MpOeKTa.

B npowleuieM rogy ocHOBHbIMU reHepaTopaMu Crpoca Ha pbiHKe
3eMnu ABNANUCH NPpOU3BOACTBEHHbIE KOMMaHUU. C HaYana Kpusuca
CMpOC Ha NpoMbliLLeHHyto 3eMnto B Mockoeckoit obnactu
«pasykpynHunca». OcHoeHble naHA Aesenonepsl — RDI Group,
Macwrab, A6contot, UctSlaitn, Coalco u ap. — Gbinu BbIHYXAeHbI
«Hape3aTb)» CBOU OGLIJVIPHbIe 3eéMeJibHble aKTUBbI, Npeanarana ux B
npuemnemMomM Ana cpeaHux u Menknx npombILLNeHHNKoB q)opmaTe.
K CTaHAAPTHLIM 3anNpocaM NpoU3BOACTBEHHbIX KOMMaHWIA MOXXHO
OTHECTU 3anpockl Ha NpuobpeTteHne yyacTka niowaasto |—1,5 ra,
3-5ra.

Bonee kpynHble 3anpocsi (y4actkn ot 20—25 ra) Haxogartca BHe
nonA 3peHua YacTHbIX N3HA AeBenionepos U cAeslKN B JaHHOM
cerMeHTe 3eMeflbHbIX Y4aCTKOB MPOUCXOAAT Kak MpaBusio Ha nep—
BMYHOM PbIHKE, T.. 3eMN1A BblAENAETCA aAMUHUCTPaLMel B JONro—
CPOYHYlO apeHAy Wi nepeaaertcs B cobcTBeHHocTb. Cnipocom
MONb30Ba/NCh HE TONIbKO YHACTKW MPOMbILLIEHHOrO HasHaueHUA.
KoMnanum yxe He nHTepecytoT npocto rpuHunabl. bonbLimHcTBo
COBPEMEHHbIX MHAYCTPUAnbHBLIX KNaCTEPOB MpeAaratoT NofHO—
CTbiO NOArOTOB/EHHbIE MIOLAZKK CO BCelt HeobxoanMon nHbpa—
cTpykTypoit. OcHOBHbIM TpeboBaHMEM KOMMaHWU—pe3nAEHTOB
cTafio obecneyeHune y4acTka HeO6XOAUMBIMU MOLLIHOCTAMM, Hann—
Yne MHPACTPYKTYpPbl U KaapoBbiit Bonpoc. eorpadunyeckoe Ha—
npaBneHne U yaaneHHocTb oT MockBbl cTaHOBUTCA Bee Gonee
Pa3MbITbIM 1 LLMPOKUM MOHATUEM.
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LAND / 3EMEJIbHbIE YHACTKA

Industrial land was not the only subject of demand. Many con-—
temporary industrial clusters offer land plots with all necessary
utilities at the site, thus there are plenty of choices beyond
“traditional” greenfield plots. Availability of sufficient utility ca—
pacity, infrastructure and labor force are the main requirements
of the industrial companies. Geographical location as well as
proximity to Moscow became less strict and less important.

Large producers, the “anchors” of industrial parks, have not
disappeared. Many have shifted outside the Moscow Region.
During the past two years industrial plant start—ups were initi—
ated in the areas bordering the Moscow Region, such as:
Kaluzhskaya (Lafarge, Mitsubishi Automobiles Rus, etc.), Tver—
skaya (Hitachi, Hamilton Standard, Cisco, etc.), Yaroslavskaya
(Nykomed, ROLS ISOMARKET), Vladimirskaya (Nestle, NST,
etc.) and others.

There are several reasons for this ongoing decentralization:

® There are no decent land plots left in the primary market of
the Moscow Region (land plots allocated by administrations).
Miscellaneous offers from land developers are several times
more expensive than similar land plots from administrations.

® The land plots in the regions adjacent to Moscow Region
located 120—170 km from the Capital (a 1.5-2 hour drive
from the MKAD) attract even those companies which are
producing primarily for the Moscow market.

® The regional administration in Russia in comparison to the
Moscow Region are much more focused on attracting invest—
ments. Approximately 30 regions run regular promotions via
conferences and exhibitions to attract investment. The Mos—
cow Region, which enjoys high demand, provides no tax in—
centives for resident companies comparable to those pro—
vided in the regions.

® Cost of the long—term rent and land tax is also lower than in
Moscow region.

® |ower cost of connection to off-site utilities.
We observe the relocation of the “anchor” industrial companies

from Moscow region to the neighboring, areas and from the
secondary market to the regional prime.
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KpynHble KOMMaHWK, JOKPUUCHbIE KAKOPA» MHAYCTPUANbHBIX Nap—
KOB OTHIOAb He 1cyesnn. MHorne 13 HUX CMeCTMINCh 3a npegerbl
MockoBckoit obnactu. 3a nocnegHne 2 roga OCHOBHbIE NPOEKTbI
Mo CTPOUTENbLCTBY 3aBOAOB MHOCTPaHHbIX NPOU3BOAUTENENH UHN—
LIMMPYIOTCA B CrefytoLmx obnacTsax, rpaHuyalmx ¢ MockoBckoit:
Kanyxckoit (Lafarge, Mitsubishi Automobiles Rus, ap.), Teepckon
(Hitachi, Hamilton Standard, Cisco, gp.), Apocnasckom
(Nykomed, ROLS ISOMARKET), Bragummpckoi (Nestle, HCT,
Ap.) U T.A.

MpuynH NpomncxoasnLLein AeLeHTpanmn3aumm HeCKObKO:

® B MockoBckolt 06nacTn He OCTanoch JOCTOMHBIX YHaCTKOB Ha
NEPBUYHOM PbIHKE 3eMM (YHACTKU OT aMUHMCTPaLWK), 2 NPO—
€KTbl MHAYCTPUasbHbIX NI3HA 4EBENOoNnepoB, KOUX OrpPOMHOE
KONWYECTBO, B pa3bl NPEBOCXOAAT YHaCTKW OT aZMUHUCTpaLmum
fo CTOMMOCTW.

®  Y4yacTku B npuneratoLLmx obnacTax 3a4acTyro HAXOAATCA Ha
paccroanmm 120—170 kM. ot Mockebl (1,5-2 vaca e3gbl go
MKAZL), 4to ycTpamBaeT Jaxke Te KOMMNaHU1, KOTOpble CTPOAT
3aBOJ, B pacyere B MepBylO o4epeb Ha MOCKOBCKMIA CrpocC.

®  PervioHanbHble agMUHUCTPaLWK ropasao Gonblue HaleneHbl Ha
npueneyerne uusectuumin. Mopsaaka 30 okpyroe BeayT no—
CTOAHHYIO paboTy MO MPUBMEYEHUIO HOBbIX KOMMaHWI Yepes
BbICTaBKM U koHdepeHumn. MockoBckas obnactb Byay4m no—
MynAPHLIM PErvOHOM He Mpe/siaraeT KOMMaHMAM—pe3naeHTaM
HaNOroBbIX NpedepeHLn COMOCTaBUMBIX C PEFMOHASbHBIMU.

° CroumocTb NOAKNO4YEHUA K MHXEHEPHbIM KOMMYHUKALUAM,
CTOUMOCTb AOHFOCPOHHOVI apeHabl 3eMnm U 3eMeSibHbIN Hanor
TaKXXe HUXe, HEM B Mockogeckoit obnactu.

PRICE FOR INDUSTRIAL LAND IN
MOSCOW REGION BY DIRECTION

LIEHbl HA 3EMJTN MPOMBILLUITEHHOI O
HA3HAYEHNA B MOCKOBCKOW OBJIACTU

ROAD PRICE,
mn USD / ha

Dmitrovskoe shosse Al04 1-2
Yaroslavskoe shosse M8 05-15
Gorkovskoe shosse M7 05-12
Novoryazanskoe shosse M5 05-1.2
Kashirskoe shosse M4 06-15
Simferopolskoe shosse M2 08-1
Kaluzhskoeshosse shosse AlOl I-1.5
Kievskoe shosse M3 1-2
Minskoe shosse MI I-1.5
Novorizhskoe shosse M9 2-4
Leningradskoe shosse MI0 1.5-25

Sonrce: Cushman>W akefield



LAND / 3EMEJIbHbIE YHACTKA

In the surrounding regions the cost of long—term rent and land
tax is also lower than in the Moscow Region.

It is worth mentioning that an allocation of prime land from the
administration is usually documented as an acquisition by a pri—
vate owner. The land plot is earlier privatized by the administra—
tion and then allocated to the “affiliated” physical entity—the
new private owner. Even in this case the cost of the land is
competitive in comparison to offers made by Moscow Region
developers.

A moderately optimistic forecast for the Moscow Region and the
neighboring areas is likely to be sustained for the coming quar—
ter. However, after the parliamentary elections held in Decem—
ber 201 | the majority of market “consumers” have postponed
their decision—making deadlines. This is a result of the unclear
economic course of the country before and after the presidential
elections, downgrading of the Russian stock exchange indices as
a result of the downgrade of the credit and investment rating of
the Russian market in general.

Thus the investment rating of the region—a result of economic
and political factors— will influence the land market in its way
too. Similar to other market sectors, the dependence of the
further activity of the land market on the political situation in
Russia is apparent.

The country houses and cottages real estate market continues
its trend of increased development of middle class projects. Ac—
cording to the dominant developers in the sector, current pro—
jects are at different stages of realization, from the initial design
stage to the final phases of construction. However, similar to the
industrial sector, demand and decisions in the cottage real es—
tate sector have also been postponed. According to developers,
a significant increase in prices is expected after the elections,
resulting in a market revival.

PRICE FOR INDUSTRIAL LAND IN MOSCOW REGION

TakuM obpazoM, Mbl HabntogaeM nepeTekaHne «AKOPHBIX» NPOU3—
BOZCTBEHHBIX KOMMNaHui1 u3 MocKkoBckoi 06NMacTn B CMeXHble, a
TaKXXe CO BTOPUYHOIO PbIHKA 3eM/U Ha NMepBUyHbIA. [pn 3TOM cTO—
UT OTMETUTb, YTO 3a4aCTyIO B PEANIbHOCTU KMEPBUYHOE BblAENEHNE
Y4aCTKOB OT aZMUHUCTPaLK OpOPMIIAETCA Yepes JOroBOp Kynim—
NpoAaXu NpUBaTU3MPOBaHHBIX Y4aCTKOB, paHee OpOPMIIEHHBIX Ha
NOJKOHTPONbHBIX afAMUHUCTPaLmK dusnyecknx vy, M gaxe B
3TOM Clly4ae CTOMMOCTb 3€M/IM OKasblBaeTcs Gonee NpuBneKaTenb—
HOWA ANA NOKynaTensa Ha poHe NpeAsioXeHNA NOJMOCKOBHBIX N3HZA,
AeBenionepos.

MporHos no pbiHKy 3emMn MockoBCKOro pervioHa U cMeXHbIX 06—
nacrei MOXXHO 6b1No Bbl COXPaHUTL Ha YPOBHE YMEPEHHOrO ONTU—
muzMa. OfiHako Ha poHe npolleLUIMX NapnaMeHTCKuX BbIOOpoB,
6ONBLUMHCTBO NOTEHLMaNBHBIX KMNOTpebuTenein» pbiHKa NpeanoYm—
TalOT OTNIOXUTbL NPUHATUE pelueHnii. [ocneaHee cBA3aHO, Kak €
OTCYTCTBMEM ACHOCTU B NPe/CTOALLEEM 3KOHOMUYECKOM Kypce
CTpaHbl O 1 NOC/ie MOMeHTa NPOBeAEHNA NPE3NEHTCKIUX BbI6O—
POB, TaK M C MOHMXEHNEM KOTUPOBOK POCCUIACKMX BUPXK, Kak
CNeACTBME CHUKEHWUA YPOBHA HaA@KHOCTU N MHBECTULIMOHHOW NpU—
BNeKaTeNIlbHOCTUN POCCUIACKOrO PbIHKA B LIEMOM.

Takum 06pa3or4, WHBECTULIMOHHaA NpUBNeKaTesibHOCTb PernoHa,
BOCMNPUHUMAIOLLIAACA KaK COBOKYNHOCTb SKOHOMUYECKMX U NONUTN—
YeCKux ¢aKTopos, 6yp,eT B/IMATb HA aKTUBHOCTb pblHKa 3€MJI1 B TOM
yucne. Kak u s APYrux cermMeHTax HeABMXXUMOCTU NpoCneXXneaeTca
oYeBuaHaa CBA3b Mexay [anbHeNLen akTUBHOCTbIO Ha pPblHKE 3eM—
1 N pasBUTUEM NOJINTUHECKUX cobbiTuii BHYTpU Poccuu.

Ha pblHKe KOTTePKHOro CTPOUTENLCTBA NPOAOIMKAETCA, CIIOXKUB—
LUMIACA B KPU3UC, TPEHA Pa3BUTUA MPOEKTOB «CPeAHEro» Knacca.
Mo MHeHMIO AeBenonepoB pasHble YHaCTKU HAXOAATCA B PasHbIX
¢dazax pa3paboTku, OT NPOEKTUpPOBaHMA A0 cTpouTenbcTea. OgHa—
KO, KaK U B Cjly4ae C KpynHbIMW NpeanpuATUAMK, YaCTHble 1A
I'IOTPe6I/ITeJ1I/I KKOTTEAKHbIX NPOEKTOBY Bbl6paJ1VI BbDKUAATENbHYIO
nosuumto. Mo MHeHWIo pafa cneLuanucTos, nocse BbIGOpoB B
AaHHOM CeKTope HeABUXKUMOCTM nocnenyer 3HAYUTENbHbIN noanem
ueH. Kak cnefcTBre—oXvBNeH1e pbiHKa 3eMenb MO XUyt He—
ABKUMOCTb.

LLEEHbI HA 3EM MPOMBILWSTEHHOTO HA3HAYEHMA B MOCKOBCKOWM OBJTIACTU

Source: Cushman>W akefield
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DISTANCE FROM MKAD PRICE, mn USD / ha

15 km 0.6-0.38
30 km 04-0.6
50 km 03-05
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CUSHMAN &
WAKEFIELD:

PROP  GLA SQ M / TRANSACTION
NO PROPERTY amy GRADE QTR  SHARE VENDORS INVESTOR(S)
TYPE KEYS ESTIMATION
White Square (47%) + 47%, ) X
| White Gardens (40%) Moscow  Office 140 000 A Q2 40% Coalco Development VTB Capital / TPG Undisclosed
1O/
o Geneva House (80%) + Moscow  Office 22 431 A Q2 goy Castern Property Undisclosed $185 000 000
Berlin House (80%) Holding
3 Metropolis bldg B Moscow  Office 22229 A Q3 100% Capital Partners Heitman $200 000 000
PromSvyazNedvizhi—
4 Alfa Arbat Center (Arbatl)  Moscow Office 27 449 A Q3 100% TNK-BP most $239 000 000
Concord, Pushkin House, Office / Office: 42,300 " .
5 Metromarket Shabolovka Moscow Retail Retail: 6300 A Q3 100% Capital Group UFG Real Estate Il $300 000 000
6 Gogolevsky, 1 Moscow  Office 7965 A Q3 100% 'F,':r't"r:Zstam"y & Hines Global REIT $100 000 000
7 Philion + Gorbushkin Dvor ~ Moscow  Retail 117 860 oY) 100% Rubin MTZ ﬁ‘::‘;'tes:s"'ye Undisclosed
. Z—Build/ BIN Group
8 Kaluzhsky Moscow Retail 26 950 Q2 MosCityGroup (S. Gutseriev) $156 000 000
Metromarkets (Sokol, . .
9 Drmitrovka, Proletarskaya) Moscow Retail 13 400 Q2 Capital Group RMB Invest $105 000 000
Giffels Management Van Riet Capital and
10 Giffels Management Russia Moscow W&l A Q2 93,4% Rtllssia 8 Latidge Investments $99 300 000
Limited
I :c:\i':u\i/t';“““ (Bixi buitd=  cow W 44460 A Q3 100% PNK Group Dixi $90 000 000
12 Ritz—Carlton Hotel Moscow Hotel 336  luxury Ql 100% Capital Partners Verny Capital $600 000 000
I3 National Moscow  Hotel 201 luxury Q4 log, Government of Mos= BIN Group $150 000 000

cow

(S. Gutseriev)

Source: Cushman>W akefield
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APPENDIX 2

MOSCOW REAL ESTATE MARKET INDICATORS /
MHOWNKATOPBI PbIHKA HEOBUXNMOCT MOCKBbI

MOSCOW MAIN MARKET INDICATORS

2011
2001 2002 2003 2004 2005 2006 2007 2008 2009 2010
Ql Q2 Q3 04

Office class A $460 $480 $500 $540 $600 $710 $930 $1,090 $710 $640 $760 $750 $750 $760
Office class B (B+ and B-) $420 $390 $390 $450 $470 $530 $630 $810 $510 $420 $490 $430 $490 $500
Retail* $1,400 $1,370 $1,545 $1,260 $1,600 $1,950 $2,600 $3,200 $2,300 $2,300 $2,500 $2,600 $2,600 $2,700
Warehouse Class A $140 $140 $130 $137 $128 $136 $130 $140 $105 $lio $120 $130 $135 $135
Warehouse Class B $80 $88 $109 $124 $123 $121 $117 $125 $90 $92 $113 $125 $130 $130
Office Class A - - - 13.5% 12.5% 8.5% 7.5% 8.9% 13.0% 10.0% 9.0% 9.0% 9.0% 8.5%
Retail prime shopping centers - - - 13.5% 12.0% 9.5% 9.0% 9.1% 13.0% 10.8% 9.5% 9.5% 9.5% 9.3%
Warehouse Class A - - - 16.0% 14.0% 10.5% 9.3% 10.1% 14.0% 11.5% 10.5% 10.5% 10.5% 10.5%
Office class A 200 230 370 500 603 742 998 1,348 1,760 2,043 2,098 2,182 2,256 2,337
Office class B (B+ and B-) 2,140 2,510 3,040 3,620 4,360 5,000 6,300 8,170 9,140 9,900 10,060 10,090 10,170 10,250
Retail (quality shopping centers) 170 480 620 970 1,340 1,680 1,900 2,280 2,850 3,270 3,380 3,390 3,390 3,420
Warehouse Class A 95 144 531 744 1,080 1,943 3,129 3,723 4,352 4,801 4,696 4,716 4,807 4,891
Warehouse Class B 522 580 970 1,326 1,664 1,789 1,978 2,060 2,109 2,157 2,162 2,162 2,200 2,264
Office class A 0.9% 1.3% 0.9% 2.3% 1.6% 3.3% 3.4% 10.6% 21.1% 19.9% 21.2% 21.4% 20.2% 18.0%
Office class B (B+ and B-) 0.2% 0.3% 0.2% 1.9% 4.0% 2.9% 4.2% 6.0% 11.0% 11.4% 11.3% 11.3% 11.3% 12.3%
Retail** - - 1.6% 1.3% 0.7% 0.7% 1.0% 3.0% 5.0% 2.1% 0.9% 1.0% 1.0% 1.0%
Warehouse Class A 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 10.5% 8.0% 2.5% 1.0% 1.0% 1.0%
Warehouse Class B 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 2.0% 5.9% 6.1% 2.0% 2.0% 2.0% 2.0%
Office class A 40 66 84 175 175 308 551 531 203 419 130 160 160 255
Office class B (B+ and B-) 235 333 553 590 823 832 994 1,243 527 864 290 370 290 290
Retail - - - - - - - - - - - - - -

Warehouse Class A*** - 48 380 208 329 846 1,162 582 247 524 160 90 90 83
Warehouse Class B*** - 57 382 348 331 123 185 80 -33 40 94 0 37 63
Office 65 5 99 272 164 1,244 1,719 3,344 1,998 3,283 115 1,100 1,094 995
Retail - - - 1,300 973 2,225 2,336 2,076 30 459 550 1,100 215 157
Warehouse - - - - 186 622 723 110 0 8l 514 201 269 96

Sonrce: Cushman>W akefield
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MARKETBEAT

EUROPEAN REAL ESTATE MARKET INDICATORS /
NMHOWNKATOPBI PbIHKA HEOABMXXUMOCTW EBPOIbI

EUROPEAN OFFICE INDICATORS
2007 2008 2009 2010 2011
QI 2007 Q2 2007 Q3 2007 Q4 2007 QI 2008 Q2 2008 Q3 2008 Q4 2008 QI 2009 Q2 2009 Q3 2009 Q4 2009 QI 2010 Q22010 Q3 2010 Q4 2010 QI 2011 Q2 2011 Q3 2011 Q4 201

London $2,322  $2,530 $2,851 $2,787 $2,781 $2,785 $2,207 $1,548 $1,234 $1,330 $1,291 $1,304 $1,306 $1,369 $1,526 $1,601 $1,682 $1,728 $1,719 $1,715
Paris (lle de France) $998 $1,028 $1,138  $1,199 $1,299 $1,260 $1,096 $1,084 $929 $926 $965 $1,004 $988 $931 $1,038 $1,020 $1,079 $1,102 $1,020 $1,039
Budapest $319 $341 $358 $368 $418 $416 $371 $367 $351 $370 $351 $344 $325 $294 $328 $338 $358 $365 $338 $327
Warsaw $399 $438 $461 $526 $570 $567 $523 $484 $430 $421 $386 $379 $382 $345 $401 $394 $443 $452 $419 $405
Madrid $575 $617 $665 $702 $799 $794 $708 $667 $542 $522 $526 $517 $471 $426 $459 $451 $477 $478 $435 $421
London 3.5% 3.5% 43% 4.8% 4.8% 5.0% 5.5% 6.0% 6.0% 5.8% 5.5% 4.8% 4.5% 4.5% 4.0% 4.0% 4.0% 4.0% 4.0% 4.0%
Paris (lle de France) 4.0% 3.8% 3.8% 3.8% 4.3% 4.5% 4.8% 5.0% 55% 5.8% 5.8% 55% 5.5% 5.3% 5.0% 4.75% 4.5% 4.5% 4.5% 4.5%
Budapest 5.8% 55% 55% 6.0% 6.0% 6.0% 6.3% 6.8% 7.3% 7.5% 7.5% 7.5% 7.8% 7.5% 7.5% 7.25% 7.25% 7.25% 7.3% 7.3%
Warsaw 53% 53% 53% 53% 53% 5.7% 5.7% 6.8% 7.0% 7.0% 7.0% 7.0% 7.0% 6.5% 6.5% 6.5% 6.4% 6.4% 6.3% 6.3%
Madrid 3.8% 3.8% 4.3% 4.5% 5.0% 5.5% 5.8% 6.0% 6.0% 6.0% 6.0% 6.0% 6.0% 6.0% 5.75% 5.75% 5.75% 5.75% 5.8% 6.0%
London (Central) 22,211 22,372 22,425 22,484 22,526 22,690 22,776 22,884 22,952 23,143 23,284 23,388 23,531 23,610 23,726 23,757 23,757 23,757 23,810

Paris (lle de France) 49,067 49,192 49,357 49,453 49,505 49,888 50,009 50,208 50,522 50,896 51,192 51,459 51,592 51,755 51,924 52,066 52,376 52,493 52,574 52,715
Budapest 1,740 1,768 1,868 1,856 1,898 1,989 2,057 2,108 2,150 2,215 2,334 2,401 2,530 2,559 2,580 2,561 2,542 2,560 2,560 2,592
‘Warsaw 2,589 2,647 2,691 2,708 2,773 2,841 2,961 2,979 3,067 3,153 3,207 3,248 3311 3,382 3,397 3,436 3,466 3510 3,565 3,597
Madrid 10,371 10,439 10,458 10,632 10,669 10,725 10,793 10,842 10,941 10,968 11,049 11,081 11,144 11,236 11,242 11,259 11,291 11,291 11,291 11,310
London 6.2% 53% 5.0% 4.3% 4.5% 4.6% 5.0% 5.7% 7.1% 7.6% 7.9% 7.8% 7.5% 7.3% 7.4% 7.0% 7.3% 6.9% 6.5%

Paris (lle de France) 6.5% 6.0% 5.6% 5.7% 6.0% 5.9% 6.1% 6.6% 7.3% 7.4% 8.0% 8.0% 8.1% 7.8% 7.8% 781% 7.8% 7.6% 7.3% 7.1%
Budapest 12.0% 11.6% 12.1% 12.2% 12.0% 12.6% 15.1% 16.8% 16.5% 18.0% 19.7% 21.9% 24.9% 24.8% 25.8% 24.70% 25.34% 24.90% 24.9% 23.4%
‘Warsaw 3.8% 4.0% 3.6% 3.1% 2.4% 2.1% 2.7% 2.9% 4.5% 5.7% 7.1% 7.3% 7.6% 8.0% 8.0% 7.2% 6.6% 6.2% 6.7% 6.7%
Madrid 5.4% 4.7% 4.6% 4.5% 4.8% 5.5% 5.8% 6.2% 77% 8.1% 9.4% 9.6% 10.3% 10.7% 10.48% 10.51% 10.72% 10.36% 10.0% 10.7%
London 204 256 337 230 227 151 193 317 67 106 173 222 289 196 245 327 135 133 207

Paris (lle de France) 692 680 560 709 564 619 611 563 453 409 337 552 478 613 545 456 493 588 538 702
Budapest 60 65 108 92 73 63 59 135 65 118 48 64 77 6l 48 121 78 86 114 120
‘Warsaw 143 e 91 141 107 138 137 143 45 63 75 97 122 99 152 177 198 127 19 133
Madrid 280 195 190 196 120 150 115 93 54 58 50 147 98 162 76 100 71 93 84 91

2007 2008 2009 2010 211

QI 2007 Q2 2007 Q3 2007 Q4 2007 QI 2008 Q2 2008 Q3 2008 Q4 2008 QI 2009 Q2 2009 Q3 2009 Q4 2009 QI 2010 Q22010 Q3 2010 Q4 2010 QI 2011 Q2 2011 Q3 2011 Q4 2011

London (West End) $9.184 $9,407 $9,539 $9,327 $9,306 $9319 $8,635 $7,196 $7,174 $8,244 $8,005 $8,865 $8816  $8,937  $9,668  $9,606 $9,835 $10,006  $9,709  $9,686
Paris (Avenue des Champs Elysees) $9,313  $9,956 $10,995 $11,305 $12,252 $12,183 $10,861 $10,749 $10,266 $10,846 $11,302 $10,566 $9,466  $8,569  $9,551 $9,880 $10,450 $10,677  $9,880 $10,516
Budapest (Vaci Utca) $1,917  $1,947 $2,048 $2,105 $2,282 $2,458 $2,191 $2,002 $1,593 $1,683 $1,754 $1,722 $1,624  $1,470  $1,638  $1,610 $1,703 $1,740  $1,610  $1,402
Warsaw (Chmielna) $1,198  $1,298 $1,365 $1,404 $1.616 $1,607 $1,433 $1,418 $1,338 $1,380 $1,403 $1,343 $1,267  $1,147  $1,245 $1,224 $1,277  $1,270  $1,159  $1,122
Madrid (Preciados) $3,834 $3,894 $4,095 $4,211 $4,564 $4,538 $4,046 $4,003 $3,824 $4,040 $4,210 $4,132 $3,897  $3,528  $3,932  $3,864 $4,087  $4,176  $3,864  $3,739
London (West End) 3.5% 3.5% 3.5% 3.8% 3.8% 3.8% 4.0% 4.0% 4.3% 4.3% 4.0% 4.0% 3.8% 33% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0%
Paris (Avenue des Champs Elysees) 4.0% 4.0% 4.0% 4.0% 4.0% 4.0% 4.5% 4.8% 5.0% 5.0% 5.0% 5.0% 5.0% 5.0% 4.8% 4.75% 4.5% 4.5% 4.5% 4.5%
Budapest (Vaci Utca) 5.8% 5.5% 5.5% 5.5% 5.8% 6.0% 6.3% 6.5% 7.5% 7.8% 7.8% 7.8% 7.5% 7.3% 7.0% 7.00% 7.00% 6.75% 6.8% 6.5%
Warsaw (Chmielna) 7.8% 7.5% 7.5% 7.5% 7.8% 7.8% 8.0% 8.5% 9.5% 9.5% 9.5% 9.3% 9.0% 9.0% 9.0% 8.5% 8.0% 7.8% 7.5% 7.5%
Madrid (Preciados) 4.0% 4.0% 4.0% 4.3% 4.8% 5.3% 5.3% 5.5% 5.5% 5.5% 5.5% 5.4% 5.4% 5.3% 5.00% 4.75% 4.75% 4.75% 4.8% 4.9%
2007 2008 2009 2010 2011

QI 2007 Q2 2007 Q3 2007 Q4 2007 QI 2008 Q2 2008 Q3 2008 Q4 2008 QI 2009 Q2 2009 Q3 2009 Q4 2009 QI 2010 Q22010 Q3 2010 Q4 2010 QI 2011 Q2 2011 Q3 2011 Q4 201

London (Heathrow) $259 $265 $269 $263 $262 $262 $235 $190 $189 $217 $211 $213 $200 $197 $208 $206 $211 $216
Paris (lle de France) $120 $128 $135 $139 $I51 $158 $140 $139 $133 $140 $146 $143 $135 $122 $143 $141 $156 $159
Budapest $1,750 $1,750 $1,750 $1,750 $1,814 $2,117 $2,268 $2,722 $2,592 $2,700 $2,700 $2,835 $2,835 $2,835 $2,772 $2,873 $2,923 $2,923
Warsaw $43 $44 $46 $47 $57 $66 $63 $75 $72 $84 $88 $90 $85 $77 $90 $92 $99 $10l
Madrid $136 $142 $149 $154 $162 $l61 $139 $138 $127 $122 $123 $115 $101 $88 $98 $97 $94 $96
London 4.8% 4.8% 4.8% 5.3% 5.5% 5.5% 6.0% 6.8% 7.0% 7.0% 6.5% 6.3% 6.3% 6.3% 6.3% 6.0% 6.0% 6.0%
Paris (lle de France) 6.0% 6.0% 6.0% 6.0% 6.3% 6.7% 7.0% 7.3% 8.0% 8.3% 8.3% 8.3% 8.0% 7.5% 73% 7.00% 7.0% 7.0%
Budapest 6.8% 6.8% 6.8% 6.8% 6.8% 7.3% 7.5% 8.0% 9.0% 9.5% 9.5% 9.5% 9.5% 9.3% 9.3% 9.00% 9.00% 9.00%
Warsaw 6.8% 6.8% 6.8% 6.8% 6.8% 6.8% 7.5% 8.0% 8.3% 8.5% 8.5% 8.5% 8.5% 8.5% 8.5% 8.5% 8.0% 8.0%
Madrid 5.8% 5.8% 5.8% 6.3% 6.5% 6.8% 7.3% 7.5% 8.0% 8.0% 8.0% 8.0% 8.0% 8.0% 7.75% 7.75% 7.75% 7.75%
London - - - - - - - - - - - - - - - - - -

Paris (lle de France) 9,546 9,891 9,997 10,235 10,600 10,820 11,018 11,138 11,232 11,290 11,422 11,507 11,507 11,604 11,755 11,782 11,825 11,866
Budapest 957 983 1,008 1,064 1,146 1,193 1,246 1,327 1,400 1,434 1,459 1,487 1,755 1,770 1,787 1,805 1,797 1,797
Warsaw 1,640 L7110 1,726 1,803 1,928 2,016 2,126 2,167 2,298 2,431 2,461 2,483 2,515 2,515 2,542 2,611 2,611 2,656
Madrid 39,500 39,500 39,718 39,838 40,206 40,206 40,393 40,561 40,586 40,686 40,761 40,811 40,871 40,936 41,036 41,126 41,206 41,266
London - - - - - R R - - - - - R - - - - -

Paris (lle de France) 8.1% 7.8% 7.5% 8.1% 8.5% 8.8% 8.8% 9.9% 102% I1.1% 123% 12.6% 11.7% 11.2% 11.1%  10.19% 9.3% 8.4%
Budapest 9.7% 11.0% 11.0% 17.2% 142% 13.6% 13.4% 173% 202% 223% 21.3% 18.8% 19.4% 19.6% 188%  19.52%  2221%  21.76%
Warsaw 8.1% 9.0% 5.2% 74% 6.9% 9.5% 11.5% 112% 14.6% 144% 157% 17.1% 16.8% 19.8% 21.8% 19.4% 19.5% 18.8%
Madrid 3.7% 3.4% 3.8% 3.8% 3.8% 3.7% 3.8% 3.7% 3.7% 4.5% 5.0% 5.5% 5.8% 6.3% 6.66% 7.26% 7.61% 7.96%
London - - - - - - - - - - - - - - - -

Paris (lle de France) 250 140 180 130 80 190 208 162 230 136 115 120 309 182 127 197 177 204
Budapest 15 53 51 1o 86 55 76 91 9 30 43 199 36 55 68 52 12 67
Warsaw 94 18 146 86 148 146 105 157 27 68 53 68 103 140 129 80 159 223
Madrid 200 250 150 318 200 180 150 100 90 75 60 100 75 60 190 65 60 75
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Cushman & Wakefield is the world's largest privately—held com—
mercial real estate services firm. Founded in 1917, it has 234
offices in 61 countries and more than 13,000 employees.

The firm represents a diverse customer base ranging from small
businesses to Fortune 500 companies. It offers a complete range
of services within five primary disciplines: Transaction Services,
including tenant and landlord representation in office, industrial
and retail real estate; Capital Markets, including property sales,
investment management, investment banking, debt and equity
financing; Corporate Occupier & Investor Services, including
integrated real estate strategies for large corporations and
property owners; Consulting Services, including business and
real estate consulting; and Valuation & Advisory, including ap—
praisals, highest and best use analysis, dispute resolution and
litigation support, along with specialized expertise in various
industry sectors.

Working with C&W'’s Capital Markets team you benefit from:
Our strong Moscow based Capital Markets team with deep real
estate and investment banking experience;

Access to hundreds of best—in—class professionals across all
markets through the network Capital Markets professionals in
C&W offices worldwide;

Access to a diverse network of international and local owners,
developers, investors and banks;

Optimizing costs and minimizing investment risks through out—
sourcing, careful long—term planning and execution of invest—
ment strategies;

Real-time market knowledge and transaction ideas.
CORPORATE OCCUPIER SERVICES

Occupier Services, Cushman & Wakefield's global services or—
ganization, provides strategic real estate solutions that fully sup—
port both our investor and corporate occupier clients. We treat
real estate portfolios holistically, delivering comprehensive,
strategy—based solutions across a full range of locations, proper—
ties, and business requirements.

BROKERAGE

Brokerage Services is C&WV core business: representing land—

lords and tenants in the leasing, sale and purchase of commercial
real estate. The Brokerage Services team provides:

Informed representation of landlords for office, retail and indus—
trial facilities, targeting the best clients for the most efficient
leasing process;

Targeted marketing campaigns on behalf of landlords.

LAND

Cushman & Wakefield’s land professionals are able to assist cli—
ents in the search and acquisition of commercial use land plots
throughout the Russian Federation. We are able to source land
for the development of multiple business types, including retail

and office complexes, industrial and logistic centers, dealerships,
showrooms, etc. An up—to—date database contains over 500
land plots currently on offer.
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HOSPITALITY

Cushman & Wakefield Hospitality department proposes a big
number of services in Hospitality real estate sector (all levels
hotels, health resorts, SPA and wellness complexes, golf—clubs,
apart—hotels and apartments with services) and works in Russian
and CIS markets. Our services: consultancy support of the de—
velopers projects, analysis of the financial-economical reason—
ability of the projects, valuation and members selection, concep—
tion development for hotels and multifunctional resorts, concep—
tual projecting, market potential valuation and financial modeling,
hotel operator searching, hotels valuation, asset management.

RESEARCH

As a market leader in Russia, C&W produces a significant
amount of research in order to maintain our position as the

most knowledgeable firm in the Russian commercial real—estate
market. Our research encompasses comprehensive supply/
demand analysis, vacancy and rental—rate trends, operating ex—
penses, development activities and building specifications.

ADVISORY AND VALUATION

Advisory and Valuation Services is where developers turn to for

advice on concept design and utilization, and where financers can
seek objective and qualified valuations on properties in Moscow
and in the regions. Services include development consultancy,
feasibility studies, concept studies, financial analysis and valuation
services.

PROPERTY MANAGEMENT

Efficient property management can help to increase the value of
property assets and align their use with short and long—term
financial objectives.

PROJECT MANAGEMENT

Our skilled Project Management professionals handle all clients’
needs, from site evaluation to occupancy, efficiently directing and

coordinating human and financial resources throughout the pro-—
ject cycle. Cushman & Wakefield creative solutions enable you to
mange relocation, new construction and refurbishment effi—
ciently. Our team has the innovation and experience to develop
space in line with your design, budget and business objectives.
Acting as a single point of contact, Project Management team
provides a full range of management services tailored to your
individual requirements for all your construction and develop—
ment projects.

We offer state—of—art services in: project management for new
construction and refurbishment projects, project management
for space fit—out, building consultancy.

CONTACTS

Ducat Place lll, Gasheka Street, 6 Moscow,
Russia, 125047

Tel: +7 495 797 9600; Fax: +7 495 797 9601
E-mail: moscow@eur.cushwake.com

www.cushmanwakefield.ru |
WWW.CcWrussia.ru

www.marketbeat.ru

www.facebook.com/cwrussia
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Further information and copies of this report are available from Irina Tsyplenkkova

Irina. Tsyplenkova@eur.cushwake.com

The information provided in this report is intended for informational purposes only and should not be relied on by any party without further independent verification. ClI buildings are reviewed on a continuing basis and are subject to

change. The standards used in this process are consistent with those used by Moscow Research Forum and in the United States by the Society of Industrial and Office Realtors (SIOR) and BOMA International. Reproduction of this report in whole or part is
permitted only with written consent of Cushman & Wakefield. Data from this report may be cited with proper acknowledgment given.

© 2011 Cushman & Wakefield. All rights reserved.
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